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«Ymobwi 6b:mb HesameHumo&, HYXXHO 8ce pemMs MeHAMbCA»
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I3meHeHunA, Kaxkabl eHb!
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UN3meHeHue nosedeHuss nompebumens

TexHoN02U4ecKue mpaHcgopmayuu

MapkemuHzoevble mpaHcgopmayuu

Kak smu usmeHeHUSA
e/luUsiom Ha eaw 6u3Hec?



MapKeTI/IHFOBbIe KOMMYHUKaUWNW, KIo4veBbl€ NSMEHEHUA

W3MEHEHUE MEOUA TPAHCOOPMALUA CBOP BOJIbLUNX AAHHbIX
MOTPEBJIEHUA KOHTEHTA O KNNUEHTAX
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BHYTPEHHUE NMPOLIECChHI. N3MEPEHUE AOJNITOCPOYHAA CTPATEInAa

U3MEHEHUA KOMAH[ B PEAJIbHOM BPEMEHM KOMMYHUKAUUUN C KNIMEHTAMMU



YaT 60TbI. BbICTPO 1 NpocTO

N o vk

[laeT BO3MOXXHOCTb NOJy4aTb ObICTPble OTBETHI Ha
CTaHOApPTHbIE BOMPOChI

,El,aeT BO3MOHOCTb CO6VIpaTb 3HaHMA N NOCTOSAHHO OOHOBNATL
nx

,El,aeT BO3MOHOCTb BECTW MNMOJIb30BaTesNIA NO Hy)KHOM LenoYvykn n
npnBoAnTb K HYXKHOMY KOHTEHTY

[MonyuyeHne oTBeTOB 6€3 BOBIEUEHUNA COTPYAHUKOB
Bbicokaa ckopocTb pa3paboTKku
Hun3skaa ctommocTb nogaepKKu

J[lopaboTka v gobaBneHne BONPOCOB B peasibHOM BpeMeHu, 6e3
BOBJIEYEHUA NPOrPaMMMNCTOB 1 Pa3paboTumKoB

AKTyanbHO AnA MeanUVHCKMX NpeacTaBuTenen (yckopeHue
nonyyeHua nHbopmaymm)

BO3MOXXHOCTb 3aaBaTb BOMPOCbI FOJIOCOM




OyHKUMN

1.  ®uMHaHCOBbIN 60T

2. Paspenbl yaT 60Ta

ApKn1 NepcoHaxx ana NnpmMBNeYEHNA BHUMAHNA

Bo3MOXKHOCTb aBTOMaTU3MPOBAHHON KOMMYHMKaLMW Ha
HavyanbHOM 3Tane paboTbl ¢ coTpyaHMKamm FAQ no kKnoyesbiM
BOMpocam

O6yueHue (OCHOBHbIe pa3aenbl pUHAHCOB)

Bo3mo»KHOCTb 3aaBaTb BONPOChI

Bo3moXXHOCTb nonyyatb 6annbl

(DOpMI/IpOBaHI/Ie CNNCKa aKTUBHbIX Y4aCTHNKOB

O ®uHaHcoBou cnyxbe (Bupeo)
ABaHCOBble 0TYeTbl (TEKCT/ronoc)
brogxxeTupoBaHune

Horosopbl nogpaga

MnaTexn

PacueTbl c nepcoHanom

PacueTbl ¢ nocTaBWwmMKamu
KaneHgapb cobbiTuii LBE 1 3akpbiTne
OuHaHcbl ans peten



PesynbTaTbl

Kon-Bo cotpygHukos, 6onee 1 000
60% - ncnonb3oBaHMA
15 % - obpaTHaa cBA3b MO CepBUCY

O pparoueHHas XeMuy>KuHa Moen
Aywu!

Pap npuBetcTBOBaTh Bac B
pa3sgene o 3apaboTHoii nnaTe.

Byay paa, ecnu cMory nomMoub!
He Hawwnu oTBeT - HaNULWIKUTE MHe B
yare.

C yero HayHem? 23:28

Message @B 2

(=

O AparoueHHas XXeMuyXXuHa Moen
aywn!

Pap npusetcTBOBaTh Bac B
paspgene o 3apaboTHou nnare.

O6Las uHbopmauus

== 3apnnartHble NpoeKTbl
Byay pap, ecnu cMmory nomMoub! P P

He Hawnu oTBeT - HanUWKUTe MHe B

yarte. [C] JInuHble cnpaBku

C yero HayHeM?

Message

(&) He Hawen orBeta no saprnare

=




PesynbTaTbl

1 Jlérko nu 6bino yctaHoBuTe PUHDKUMHH?
Ouarpamma CTaTHe THKN

OtgeTsl a3

MNoxassTs 3Ty ANSIPaMMY Kax Illl “




PesynbTaTbl

C noasneHnem PuHIXKMHHA A CTan
pexe ob6pallaTbCs K COTPYAHUKAM
dUHAHCOBOroO OTAENA, MOTOMY YTO
nony4yato Heob6xoaMmyto
MHPOPMALUIO B MPUNOKEHUN

Na—76%
Het—-24 %

Auarpamma cTaTUCTUKH

OTBeTsl

MOKSIATE ITY ANAIPAMUY KAK l“ 0

b




PesynbTtathl

1o KaKMM BONPOCaM Bbl HaLle
Bcero obpataerech K

PUHOKUHHY?
AO - 56,3%
AN —-12,7%

3aABKM Ha pacxog — 18,3%
3N-12,7%

Anarpamma CTaTHC THKH

OrgeTsl

MoxssaTs 3Ty INSIPEMATY Kas |“ “




Pe3synbTaThl

Kak 4acTo Bbl UCnonb3syete
PUHOKMHH?

Kaxabi neHb — 4%
HeckonbKo pa3 B Hegento —
14%

HeckonbKo pa3 B mecay —
28%

OaunH pas B mecau, — 54%

4 Kak yacTto bl ucnonsayere OUHKMHH?

Ouarpamma CTaTHC THKH
r

OTBeThl

.

MoKa3aTs 3TY QUBIPAMMY KBK: ||I| ‘

e

.4% .

B 28%
i s4ax
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Pa3sButue 601a 2018-2020

KanbKynatopbl AnA Tpenn MapKeTUHra

ObpasoBaTenbHble NPOrpammbl g

coTpyaHuKoB (MmobunbHas LMS)

AHanuTUKa
*  DPPEeKTUBHOCTM MePONPUATUN
* ba3bl AaHHbIX KIMEHTOB

* 3aTpat




YaT — 60T TpeHabl

Co3naHune egnHom 6a3bl 3HAHUN U ee
obHoBNEHME

MawmnHHOoe obyvyeHne Ha ocHoBe Ha3bl
3HAHWUM

Ncnonb3oBaHMe naatpopm
MCKYCCTBEHHOIO MHTENNEKTa ANA
npoueccoB oHH6OpAMHIa U exkeaHEBHOM
KOHCYNbTaLWK COTPYAHMNKOB

CopeBHOBAHWUA KOMaHA, KOHKYPCbI,
MOTMBALMMU

BHYTpeHHMEe BaNtOTbl — KaK KpUTEPU
oueHKN 3dPeKTUBHOCTU support
OTAENO0B



MapKETI/IHFOBbIe KOMMYHUNKaUWNW, KINro4veBbl€e NSMEHEHUA

W3MEHEHUE MEOUA TPAHCOOPMALUA CBOP BOJIbLUNX AAHHbIX
MOTPEBJIEHUA KOHTEHTA O KNNUEHTAX

= = x. 1]

* ]

ara, L
BHYTPEHHUE NMPOLIECChHI. N3MEPEHUE AOJNITOCPOYHAA CTPATEInAa

U3MEHEHUA KOMAH[ B PEAJIbHOM BPEMEHM KOMMYHUKAUUUN C KNIMEHTAMMU



Dream Force 2018 Summary

1.B2B2C mopgenb paboTbl ¢ knneHTamu / B2B2C
customer service model

2. NHTerpaumna IT cepBUCOB B €4NHYIO
NHPPACTPYKTYPY - KItoueBas ToUYKa pocTa
6usHeca / IT services integration to one
infrastructure is a key point of business growth

3. ABTOMaTU3auUuA MapKeTUHra HacTynunia/
Marketing automation is here

4. Ncnonb3oBaHMe NCKYCCTBEHHOIO MHTENJIEKTA
151 OLEHKN KONIMYECTBEHHbIX M KaYeCTBEHHbIX
meTpuk/ Artificial intelligence for numbers,
Creative, voice recognition etc.




Touku pocTta papmaleBTUUYECKON KOMMaHUK

CuHxpoHu3ayusa

" .. .. . KaHanose 014

izati . Visits, digital, mobile .

Synchronization ,digital, o > shpekmueHotl
. hot-line sce kaHanevl

npomouyuu

pasoesieHobl npenapamos

Personalization .  deueHmpanuzosaHHoe XpaHeHue uHgopmauuu

. XpaHeHue uHgopmayuu = = « = = = = > 8 eduHou b/],

0 8pa4yax, Knaccugpukayus u

ux npedno4YymeHusx aHasau3 npeonoymeHul

HCP u paspabomka
eouHol cmpameauu
npomouuu OCM

HanpaeneHnus ons pazsumus:
«  Co3pgaHune egnHom MHGPaACTPYKTYpbl XpaHeHus M 8 PO

*  (MopmupoBaHue eguHoro nogxoga n peanmsauum kK OCM Ha ocHoBe
Knaccnoumkauymm HCP

*  OueHka appektnsHoct OCM v BMAHUA 3TOro NOAXOAaA Ha yBeNMYeHne
OXBaTa M CHUXXEHMA CTOMMOCTN KOMMYHMKaumu ¢ HCP



OMHMKaHaNbHbIA MHCTPYMEHTAaPUIN KOMMYHUKaLNK

Management

Channel

Additional  Eltectiveness

(Digital) Channels

Integrated
CLM

CLM

KPI definition
Real-time Dashboards

Baseline Customer Journey

Tailored content creation

‘ Tracking behavior
Integrated with customer profile
‘ Branded content creation
Embedded in interaction
management
Mature segmentation & Targeting

metrics/processes




MapKeTNHrosble KOMMYHUKaLun N [T BO3MOMHOCTU

: Medical .
FoF Knowledge Webinar Events Persor.1al Self-service inf/call Patient/
bases email portal Call centre
centre
m n

Co

Bpauun, nugepbl MHeHUN,
nayveHThbl

CRM, oTYeTHOCTD, AKKYMYIAUNA, UHTErpaund C (I)I/IHaHCOBbIMI/I cncreMamm

Prediction
Recommendations




Customer Lifetime Value. [pumep nocTpoeHns ToUeK KOHTaKTa

. Journey Builder Joumneys Entry Sources History Templates

JOURNEYS > MOKPBLIBAEMBLIE_1 NMPOAYKTOBLIM 3BOHOK > VERSION 1

< [MokpbiBaemble_1 NPOAYK... | Version1Y  Bu3NThi B Mae

Journey Plan Duration: 1 week 3 days 15 minutes

15 minutes 3 days 1day
BM3MT K Bpaqy @ @ o Yes @ @ Exit on day 4 minute 15
— AaHHblE U3
Update Con..P CallScript...
CRM : St:bset slucrez:l I

3BOHOK Bpayy

—eays lday

FILTER CRITERIA
( Main Speciality equal No
Xupyprua OR Main Speciality SMS
equal AHrmoxupyprua ) AND

UserDivision equal Ru Neuro
AND Status equal succeed
3asepweno AND Start Date
is after May 1, 2018 AND
Start Date is before Today

3d
View Event Results @ o~

et :
Schedule



TexHonornyeckuu yek nuct ana sanycka OCM

HasBaHue

JleranbHOCTb XpaHeHWNA NepcoHanbHbIX AaHHbIX (D3 152, GDPR (EBpona))

Hanuumne/gocTyn K real-time cucteme aHaNUTUKM NO 3BOHKaM (peanbHOe NOHMMaHue
pa6oTbl onepaTopos, a He xls oT ar-Ba)

Hanunuwme cucrembi Al, B KOTOpOﬁ MO>HO COGI/IpaTb MapKeTuHrosble faHHble, faHHbI€
npopax, 06yqa'rb monaenb N CTpouTb rMNOTe3bl N NMPOrHo3bl
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DTanbl pPa3BUTUA TEXHONOMMN B MapPKETUHITOBbIX KOMMYHUKaALUUAX

""""

OCM

OMNICHANNEL MARKETING

1. lNepcoHann3aumna BCex KOMMYHUKaLNM C
KNMeHTamMmn

2. OundpoBKa 1 XxpaHeHMe AaHHbIX B e4UHON
nnatpopme

3. CKOPWHI 1 aHanuT1Ka AaHHbIX

4.  O6yueHne N (MCKYCCTBEHHOTO NHTENNEKTA)

RTM

REAL TIME MARKETING

1. ABTOMaTM3aUMA NPOLIECCOB KOMMYHWKaLUK C KITMEHTaM Ha

OCHOBE MX MOBeAEHNA 1 MapKeTMHIOBOW CTpaTermm

2. Wcnonb3oBaHvie NnaTGpopM NCKYCCTBEHHOMO UHTENJIEKTA s
KOHCYNbTaLuii B peXMME peanbHOro BpeMeHM

3. AHanus 1 NporHo3npoBaHre pocTa br3Heca KOMMNaHUK Ha

OCHoBe MolLHocTen N NCKYCCTBEHHOI O MHTENNEKTA




NTorum

1. TpaHchopmaLma BHYTPEHHUX

NPOLECCOB 1 pelleHne PYTUHHDbIX 3a4au
COTPYOHUKOB — KNoYeBown haKkTop “
TpaHCPOpMaLUM KOMNAHNN

2. OMHUMKaHaNbHbIN MAPKETUHT —
MapKeTUHI MoCTpoeHHbI Ha CRM
peLleHnAX, BHYTPEeHHen CUHeprum u
OnbITe B3aMMOJEeNCTBNA KITMeHTa C Bamu!
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3. Peanu3auuma nogxona Customer
Lifetime Value Ha ocHOBe npoueccos
MAaLIMHHOIo 0by4YyeHMA — TOYKA POCTa
Ballero 6usHecal!



lonyyume YyeK aucm:

Makcum KoyepxuHckuu

ko4eru@gmail.com
+7 916473 4441

Skype: Kocher-zinger
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