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Fresh thinking. Clear advice.



COBPEMEHHbIA NOTPEBUTENIb HESHAKOM ;

MHOIMMM NPOOYKTAMMW, YCIYFAMU UMK Ly MASMI
MAP KAM M ’ Fresh thinking, Cleor odvice

KonnyectBOo HammeHoOBaHN1 TOBApoOB
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3KCNepuMeH-
TUpOBaTb C
HOBbLIMM AnNS
HUX
npoaykramun®

* VIRGIN consumers —
Trendwatching report, 2013




TUMWYHBIE BbI3OBbI MPOU3BOAUTENEN

MASMI

Fresh thinking, Cloor advice

ObGecneunTb BbICTPOTY HOBbIX NPEANOXKEHNN
Ha pblHKE MO pa3yMHON CTOMMOCTU U C
MUHMManbHbIMK 3aTpaTamu

OueHuntb noteHyman Word-of-Mouth HoBbIX
NpeasioXXeHUn u ycnyr

YBENNUNTb NPOOHbIE NOKYMKM HOBbIX
NPOAYKTOB, YTOObI BLICTPEE BbLISICHUTL
YCNELWHOCTb Ui Heyaa4vy HOBOIO 3anycka U
y3HaTb MPUYNHLI

YnpocTuTb pa3paboTKy HOBbIX NPOAYKTOB C
npueBneYeHnem Hambonee BOBEYEHHbIX B
KaTeropuio nonb3oBaTenemn
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MASMI

Fresh thinking, Cloar odvice

KAK PASBUBATb BU3SHEC B YCJIOBUAX...

ONrPAHUYEHHOI'O BIOOXETA
BOJIbLUOIO NOPT®ENA SKU

COKPALLEHUA NOTPEBNIEHUSA U
NMPOBHOW NMNOKYNKW B NEPMON
KPU3UCA METOOOJIOINNA SOCIAL

TEST MARKETING®
NMPEOAJIATAET OTBET HA

ISTOT BOIPOC ﬁeﬁ

Y
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NMPEANOCDBLIIKN N OCHOBAHUA i ?QSCWMWI

Coumanusauymus
noTpebneHns N LWONMUHra:
PekomeHgauusa gopysen u
3HaKOMbIX — 0gHa U3
caMbIX BaXXHbIX NPUYNH
NPOOHOM MOKYMKN *

* FMCG, ®apmaueBTHUyeCKMe npenapartbl, AETCKOE
nuTaHue, U 1.4

* OcobeHHOo NPOoABJIAETCA Ha pa3BMBaAOLNXCA PbIHKax

* [TposABNSIETCS B MOMEHT HAMEPEHUS NMOKYMKN 1 CamMOro
Bblbopa Mapku

LLinpoTta n npocrtoTa « ObneryatoT NOUCK MHopMaunn N N3y4eHne HoBbIX
obmeHa nHdgopmaumnen. NPOOKYTOB
NHTEPHET 1 MODUIbHbIE * YcunueatoT adpdeKT pacrnpocTpaHeHns nHopmaLumnm
TEXHOINOrMM - nyTeM OOLLEHNS B coLMarbHbIX CETSX

 He TONbKo KONMMYECTBEHHbIE, HO N Ka4YEeCTBEHHbIEe
PocT o6bema oHnanH nccrenoBaHus

nccrnenoBaHnn « 13% B Poccuu n 28% B Mupe B Lenom (ESOMAR GMR
report, 2015,16)

* Trendwatching report, 2013 5



YTO TAKOE METOOOJIOIUA ' > ,h.ﬂASB.M
SOCIAL TEST MARKETING? S

3anyck nepBoOM1 BOSMHbI Npoaax
/ trial npoaykTa ¢
MUWHUMaNbHbLIMU 3aTpaTamMum
Ha NpoABUXeHUe NpPoayKTa

TecTUpoBaHue npoayKTa ¢
{&e]  BO3MOXHOCTBLIO NOCneAyIOLEro
TPEeKMHra pesynsTaTos NpoaykTa

MrHoBeHHble OnNpoChbl, UHCaWTbl, HOBbIE AN 1
c-@ MHeHUs, NO3BONAOLWME nofy4yaTb 6a3y Ana
AanbHEeULWKNX pa3pabdboToK NpoayKTa

Co3aaHue BonHbl obcyxaeHus (word-

@ of-mouth).

PecnoHaeHTbI camu

pacnpocTpaHAT NPoAyKT!
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KAK 39TO PABOTAET? T ?ASM'

HoBaTtopbl noobaT
npo6oBaTb HOBUHKU U
COBETOBaTb OKpYXaloLnm
[ 4

Ona yyactuns B
uccnegoBaHMM oTOMpaeTcs
cneunanbHbIN TUN

pecnoHaeHToB - HOBATOPDI

= HoBartopbl oTOMpatoTCcA ¢
NoMoLbIO cneyuanbHO
noaobpaHHbIX CerMeHTaLMOHHbIX
BOMPOCOB

9T1a UA nerko goctmxumal
donsa HoBaTOpOB cpeau Nnorib3oBaTterien
npoaykKra coctaensiet 15-18%

[
= Ecnun HoBaTopy NOHPaBUIICA NPOAYKT, TO emy/

el npeanaraeTcsl pacckasaTb O NPoAyKTe
3HaKOMbIM U APY3bAM

C nomMowbio peKoMeHaauumn HoBaTopbl
CNOCOOHbLI YBEeNMMYUTL BbIOOPKY NnpuUrnacuse

Apy3en N 3HaKOMbIX U Te, B cBOIO ouYepenb

npurnawarT crieayrowmnx

* Be3 4ONONHUTENbHbIX 3aTPaT Ha PeKpPyT
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MASMI

..M\ MOXET OANEE MPUYMHOXATb QODEKT & 4 okl e

CMOCOOHbI YBENMYNTb BbIOOPKY npurnacus

C nomouibio pekoMmeHaaumMm HoBaTopbl

Apy3en U 3HaKOMbIX

U Te, B cBOIO ouepenb

* Be3 AoONONHUTENbHbIX 3aTPaT Ha PeKpyT

300
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KymynaTtuBHbin achcekT
HOBaTOpPOB

npuvrnawatoT

cneayrowmx

3. MNMocTtcTagusa
1. YyeT HOBbIX

*PacnpocTtpaHeHue
HOBOCTM O NPOAYKTE y4aCTH/KOB
«MpurnatieHve K * CKPUHUHT
yyacTtuio gpyaewn/ *Peructpauus
3HaKOMBbIX
[ 7-A BO/IHA
M 6-a BO/IHA
M 5-A BO/IHA
M 4-a BO/IHA
W 3-aBoNHa 2. PaamelleHue
M 2-7 BO/HA npoaykTa n

TEeCTUpPOBaHMe
M 1-aBoNHa (HoBaTOpbLI)



MUNOTHBLIN NPOEKT:
PE3YJIbTATbI
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NMPOAOYKT U OTBOPOYHbLIE KPUTEPUN N b kg, Cloer s

KaTeropus:
PacTtBopumMmbIN Kohe

MpoAayKT: HOBbLIN BKYC

Nescafe Classic Llenesas ayanTopus:

[ My>XuuHbI U XeHWKWHbI B Bo3pacTe 18-49 ner g

ESCAFE . [)Kwrenu MockBbl i

CLASSIC

XoTtsa 6bl BpeMsi OT BpeMEHMU NMbIOT PpacTBOPUMbIN
Kodpe MapoK KaTeropMm MaccoBOro pbiHKa

10
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| MASMI
PE3YJIbTATbI NMPOEKTA N v kg, G b
KOJIMMECTBO PECMNMOHAETHOB, NMPUHABLUNX YHACTUE B PA3JTNYHbLIX
STAMNAX UCCINTEAOBAHUA.:
KoadcbuumeHnt
KOHBepCcuum:
MNMpownu no ccobinke 1046
49%
NMoTpebutenu pactBopumMoro 515
Kohe MmaccoBbIX MapokK
18%

HoBaTtopbl 93

HoBaTtopbl, NnpuHsiBIKMe yyacTue B 59%

56
oboux aTanax uccnegoBaHus

/ 59% C nomouybto peKomeH.qaLwlﬁ HOBaTOpPbI

OTKNUKHYNUCb JONOSTHUTENbHO
y A 33 CMOCOOHbI yBEeNMYnUTbL BbIOOPKY Ha 60%!

(npuBReknu HoBaTopbI)

11
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HAMEPEHUE MOKYMKW MASMI

Fresh thinking, Cloar odvice

38% pecnoHdeHmoe cobuparomcs Kynumb mecmupyembil NnpPoodyKm enocsiedcmeauu.

~

9% perynsipHoro
TOomMn1 noTpebneHus NONIHOCTbLIO
(onpenenexHo OKynaet pacxofbl Ha
kynsio) npuobpeTeHne 1 JOCTaBKy
\ npoaykra )
TOM2

/ TpaHcdopmupyrotcs B 22%
38% NOBTOPHOW NMOKynku 1 9%

v ' perynsipHOro notpe6neHus*.

*OueHka coenacHo modesniu STM Volume Metrics

(onpepeneHHo +
cKkopee Kynr)

BOT2
(onpeaeneHHo +
ckopee He
KymJio)

Average 3,3

Base: Bce, N=56

4. Hackornbko 8eposimHo, 4mo Bbl Kynume amom kocbe, ecnu oH 6ydem npodasambcs 8 Bawem 06blyHOM MazasuHe o ueHe 210 pyb. 3a
ynakosky 150 2p.? 12



BEHYMAPK

BeHumapk

CtoumocTb
3chcheKkTUBHOro KOHTaKTa
(npopaxa naykm = trial) B
TabayHou uHaycTpun B 4

pa3a npeBblwaeT
CTOMMOCTb YNaKOBKM.

MeTtoaonorus
Social test
marketing

Mo3BonseT CHU3NTb
cooTHolleHue LeHa trial/

LeHa ynakoBku go 3 pas*.

* [lpu docmamoyHo 605bwiol 8bI60pKe U C y4emom yeenudyeHus: 8b160pKu Hogamopamu Ha 60%.

MASMI

Fresh thinking, Cloar advice.
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SOCIAL TEST MARKETINGE®;

[MOYEMY CTOUT HAYATb CErOAHSI? .y MASMI

Fresh thinking, Cleor advice.

-
TecTnpoBaHue (

\\
N\

KomGuHnpoBaHme Hanny4wumx ® Vs Off-Line nccnepgoBanus
online n offline nHcTpyMeHTOB ANA = BbicTpee u AewweBne 4em TPaaUuLMOHHbIN
uccneaoBaHUM U MapPKeTUHra: nabopaTopHbIN TeCT-MapKeTUHr (STM)
¥ Vs On-Line uccnegoBaHus
" TecTupoBaHue M aganTauus = Bonee HageXxHasa u KayecTBeHHas
HOBbIX MPOAYKTOB obGpaTHasa cBA3b bnarogaps BKIOYEHUIO

TeCTUupoBaHuUA NpoayKTa

— . ® Vs AktTuBHocTemn B Social Media
PacnpocTpaHeHue HoBocTel 0 = Jlyqywuin pekomeHaaTenbHbIN MapKeTUHT

npoayKre ObICTPO U n3-3a 6onbluei BOBMIEYEHHOCTHU B
adhekTnBHO KaTeropuio

® Vs Off-Line 3anyck

= HamHoro 6onbwun ROl ocobeHHO B
cthparMmeHTMPOBAHHbIX KaTeropusix



CNACUBO

DOTE C KITMeHTaMun

HaTtanusa dembsiHeHKko, CTap

npoekToB, OTAEN KO ludmila.fukova@masmi.com

nccnegoBaHun
e-mail: o@masmi.com

Ten: (495) 981 48 56 ext. 34

Manas CemeHoB
MockBa 107023
Poccus

Ten: +7 (495) 981-4850
c¢hakc: +7 (495) 981-4855 -
e-mail: 4 ‘ ’
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