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PYyKOBOAMTEAL
OTAEAQ
MAPKETUHIQ

KaVo
Poccua u CHI

Boage 10 AeT i MAPKETMHIE DOCCMACKMX
U MEXKAYHOPOAMbIX FIOHKA.

Cpepbi: METOAYDIURE, XOCTIMIAAWNTI,
CTPOMIGABLCTRO, SAOPOBLE W MEA

NpaKTHYECKHH ONBIT BO BCEX ODAQCTIX
MOPKETHNIT © CROKYCOM HO POCT
APOACDK M CO?2 HME MOMEPREMOIO
CNPOCA. ¥YNPAOBASHWE JAITYCKAMM HOBbEX
NPOAYKTOR, DREHAMHT, BHCTROMROHHE
KOMOHA M MX ONEPALIMOHHOFD DUWIAMQO

AQHME | -3 ASTHMX NAQHOR POIBHUTHR
KOHCYARTHRONGHWE NPOEXTOs
TAOBOALHOIO MOPKETHHIG XOMIIGHMH
feam-eadersin KOMaHABI NPOACKT
MEHEAXMENTOL

KAlONeBbIe KOMITETEHLUMN: MODKETHHI
TPEHACETTHHT, OPHEHTHPOBGHO HO
HNCHEKTMEHBIA KOCT-MEHEAXKMEHT 1
DEADKALMIO DECYPCOE § NGALIY 3OMTYCKO
HOoBsX high-performing NMPoeKTos,
BLICTRUMBOID CUCTEMB OTHOLLIEHWA ©
AMABOMM MHEHME, ODACATIO IHOMUSAMM
APMHLIWION MOPKETHHIT PA3BMBAIOLLMXCA
W PO3BKMTHIX PhIHKOA, HacTpaMaaio KPL
daily monggement ¥ CHHERIMIO B
MYABTMAMCLIMNAMHODHBLIX POSKTAX.

Nepconaabiblie UeAH: COIAQHHE CHUALHbIX
KOMOHA, MHIEAAEKTYQABHBIE HEAASHAXMW M
POIPABOTRA YHUKOALHBX NOAXCADE K
MAOPKETANIOBON CTROTEMMK.
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YTto B cTOMaronornm o6beanHaeT NpusHaHHbIX NPodeCccMoHanoB 1 MacTepPOB CBOEro Aerna no
BCEMY MUPY?
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YTo Mbl 06CYAUM?

HepooueHeHHbIN KPI: yem performance otan4yaetca oT pe3ynbraTta?

Co3paem MapKeTUHry penyTaumuio — NpaBuabHbIN BbIOOP Lenen.

B3rnan Ha mapKeTnHrosble KPl yepe3 «BOPOHKY Npoaa».

Yymmca roBopuTb Ha A3blke npoaax - KPl, koTopble «3apabaTtbiBatoT».
BepTuKanbHaAa apxmTeKkTypa mapkeTuHrosblX KPIl: otaen, npoeKT, COTpyaHUK.
[MoCTaHOBKA PeasINnCTUYHbIX Lenen: Kak n3bexatb KpacHbIX 30H U KPI «HM 0 4ém».
Must-have! Busyanmsauma n nHpopmaumoHHbin amsamH KPI.

PaboTta Hag owmnbKamu: Kak A0BeCTU coTpyaHMKa ao KPI?

Nandxak: npocton KPI ana cnoxHbix uenen.






HeaooueHeHHbIn KP!
Yem performance oTAu4aeTcs oT pe3yAbTaTa?
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Co3A0EM MAPKETUHIY penyTAUMIO

[TpAaBUABbHbIM BbIOOP LLeAEU

SMART Objectives
Objective p Increase customers base
S]WART +KPI » % Market share
: % —  +Target > 20%
O b] eC tlve +Timeframe ———p» By Financial Year End
v +Responsible ——p Sales Director

LLEAb + UHAUKATOPbBI DPPEKTUBHOCTU + AMHAMUKA
+ OAAQHC NoKAa3aTeAem



Co3A0EM MAPKETHMHIY PeENYTALMIO

[TpAaBUABbHbIM BbIOOP LLeAEU

KavecTBeHHble <

/"

KoAndecTeeHHble <

N
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o CobAOAEHME YETO-AMDO (AOKYMEHTOODOPOT)
e KoMaHAHOS paboTta
e CAOXHbIE LLeAM (MPUMEP B KOHLLE Mpe3eHTALMM)

e PYy©AM, 4HOCbI, TOHHbI — “MATEMATUYECKMM,
AOU3NYECKMM, DKOHOMMYECKMM CMBICA" |
HAMPUMMEP

e OObEM MPOAOXK

* KOAMYECTBO Y4OCTHMKOB
*bloAXeT

* Pazmep KAMEHTCKOM 6A3bl
* KOAMYECTBO AMAOB, 3BOHKOB

[TOMMMO STOIO: KOMAOHAHbIE, NPOEKTHbLIE, MHAMBUAYOAbHbIE



B YEM eLLLE MOMOTaEeT

[TpAaBUABbHbIM BbIOOP LLeAEU

KPl ¥ MQHUNYASLUU




KPI, koTopble «3apabaTbiBAOTH

1. BOPOHKA NPOACGX U MAPKETUHI AUA-MEHEAXKMEHT

2. KoAn4vecTBO HOBbIX MOTEHLWMUAABbHbIX KAUEHTOB U3 AIOOBbIX

ncto4HunkoB (SEO, events, education, SMM, TLG)

3. MapkeTuHrosas npuUbbLIAb

5. ROI, CPC, CPL, clearings, rAayOUHQ NPOCMOTPA, BOEMSI HO CAMNTE UAM
AKOBbIE APYTUE NMOKA3ATEAM

“BMAMMOCTL” 1 CETMEHTALMS PbIHKA (MPMPOCT 6A3bl AOHHbIX — MEPCOHAAMM\KOMMAHMM)

K \ o i.i-. L;:.i':i‘l‘;



B3rasA HO mapkeTuHrosblie KPl yepes
BOPOHKY MPOAQX - AMAOreHepaLuus
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BepTUKAABHASA APXUTEKTYPA MAPKeTUHIroBbiX KPI:
OTAEA, NPOEKT, COTPYAHUK

FTAOOGAABHbIE LLEAU KOMMAHUU

HEAD OF MARKETING [ Hau B > T ) I'Ierl PbiHOK
-|||||
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| CRM_

MGMT




Must havel

KPI

U AU3CAUH

BusyaAmsaums 1 UHOOPMALLUOHHDI
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Must havel
UHDOPMALLUOHHBIU AU3AUH MmaTpuL, KPI

[KPI
Tirs Touxa Texywmi Mecnu\ Mecnu) Mecnu\ Mecnuy Mecnu) Mecnuy) Mecmuy) Mecny) Mecny! Mecay! Mecny! Mecnu!
OTCHETS | pesynbvar Heaens Heaens Henens Hefens Hegenn HenenA Hefens Henena Henens HeNens Henens Hepena
4 28
Noxasarens 1 123 80
Ty
Noxasarens 2 123
Noxasarens 3 456
MNokasatens 4 456
Noxaszatens § 678
b - -
SMART Objectives

SMART _

Objective

\ 4

+KPI
+Target
+Timeframe ——p By Financial Year End
+Responsible —— Sales Director

Objective

p Increase customers base
P % Market share
p 20%




Must havel
MaTtpuua KPl 1 ypoBHSA AA TEAEMAPKETUHTA

RESP.

MQL (to CALL + CRM) INPUT

CEHTABPb

14|15|16|17 (16| 21 | 22| 23| 24| 25| 28| 25

TOTAL MQL
Nonyuedusie MOL ana TLQ

MKTG

Fact

MepeAa4ya AMAOB MAOPKETUHT >> TEAEMAPKETUHT

DAILY CALLS INPUT

Llenb No KOAHYECTEY 3BOHEOB

Plan

TOTAL CALLS DONE

Fact

KoAn4yecTBO COBEpPLUEHHbIX 3BOHKOB

DAILY SQL TLQ INPUT

Lienk no kon-sy npoexTos (5QL)

Plan

TOTAL QL IN CRM

Fact



Copy of KaVo RU MKTG bowler - TLQ отчет (003).xlsx
Copy of KaVo RU MKTG bowler - TLQ отчет (003).xlsx

Must havel
Busyaausauuma matpuu, KPI

MAAH U $AKT, PUCKU U TMBKOCTb YMPABAEHUSA: 3HATb TAE Tbl CEUHAC
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PaboTa - HOA OLLIMOKOMMU

- Kak AoBeCcTuH COTPYAHUKO




PaOoOTa HAA OLLIMOKOMM

KaK AOBE@CTMU cortpyanuka
AO KPI1?




PaOoOTa HAA OLLIMOKOMM

KOK AOBECTMU cortpyanmka
A0 KPI?

Meetnaping

(n.) the tendency to kidnap
a colleague by forcing him
to attend a useless meeting



(Exceln-MmeHeA D KMEeHT

SEAGULL MANACMENT

WHERE'S & 7
THE REPORT?! #

. S'\ WHERE'S

PaOoOTO HAA OLLIMOKOMM

KaK AOBE@CTMU cortpyanuka
AO KPI1?



AQMAOXAK

[MTPOCTOM KPi ans
CAOXHDbIX ueneit




AQMAOXAK

[MTPOCTOM KPi ans
CAOXHDbIX ueneit

|2 2015 Action Plan - Julia Jakimuk |
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To do smth kmportant bola

Tada smith important_ ke

To do smith important Tots Pro

To do smith important [

Ta do smth important Alse

To do smth important bt

To do smith smportant Iuloe

e E S Gy RENNSESENSHSSRENAS . =80% - HEBbINOAHEHME

To do smith emportant sy
To do smth important Totad Pro
To da smth important Ate\ i | S | L I
To do seh important Mt | .| | | ||
To do smith smportart hia | ] - | | - | | | 80 - 1 ] 0% — rl A O H
To do smth important Eenis X X x | I | ||
Yo do smih important | dwipinn
To do smth important Ostyy
Ta da smth smportant Jda/Ousis X |x |x I % X [x
To do smth important Jatw
fodo e . o= .. -lMNEepPeBbllNOAHEHNE
To do smth important Nha
1o do smith importamt tatw |
To do smith important U bata XX XX o x x e xx
To do smith important Nka/useniy X X |x Ix
To do smth smportant Denls
Ta do smith kenportant Jobw
To do simth important bta i
To do smth important X X X |x
Cramye JAN FEE MAR APR MAY JUN JUL AUG SEP ocT NOV DEC Total
[naH - - - - - - TG1 TG2 TGE3 TG4 - - TG4

Wery important project, stage
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