B nonckax nosifibHOCTU «CMeKaNNCTbIX» nOKynaTeneﬁ
Baanm XeuypuaHu

Organizational Performance Retail & Purchase Data Analytics

Retail & Channel Insights

Retail Virtual Reality

C ciaht
Shopper Insights Go to Market

Sales Process Automation

Category & Shopper Solutions
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KaHntap Putemn nomoraet
npousBoanUTeNsaM U PO3HUYHbLIM
cetaM Gonee achdeKkTUBHO

paboTaTb BMecTe

KANTAR

ycrnoBua n

AencTBus

OTtaenbl
npogax wu
TOProBoOro
apKeTuHra

© Kantar Retail 2016

Kommepueckue

lNpegnoyteHuns
nokynaresnemn

[aeT noHumaHue *
CTpaTermm u TaKTUKM
ceTen M noBeAeHUs ’

MoTpebHocTun

ceten n nx KPI H

nokynarenemn

corfnacoBaHHbI€e ’

Ctparterusa

ANcTpmnbyumm

NogrortoBka
neperoBopHbIX
KamnaHum

Mo,u,envlpOBaHme
niaHorpamMmmbl
AHanns

NHKpemMmeHTaneHOCTH
ToBapHbIX apTUKYNoB

OTcnexuBaHue BbIKJTaaKN

UHCTpYMEHTbI No
c6opy 1 aHanusy
AaHHbIX Npoaax
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LleHa - MHCTPYMEHT
co3aaHus
NOANbHOCTU?

«Bcerma» wunn «Tonbko cenyacy»

«[na Bcex» mnm  «Tonbko Ang....»

KANTAR

© Kantar Retail 2016
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«JloAnbHOCTbL — 3TO cBOOOAA OT
HeobxoaumocTu aAymatb» bepHappg Loy

KANTAR

© Kantar Retail 2016

Bbl He HanpeTe aTy
MapKy Ha Haluux
nosfkKax, NoToMy YTO Mbl
HEe NPUHUMaEM
4ype3mMepHOro

The Retail and Shopper Specialists




CKONbKO TUNOB KOMMYHUKaLUN LieHb
pa3nuyunT (M NOBepUT B ) MOU NOKynaTenb?

NcTouHuk: NoneBble BU3nTbLI KaHtap Putenn
KANTAR o Kantar Rotail 2016 The Retail and Shopper Specialists



LLinpoTta accopTumeHTa — BO3MOXXHOCTb

3apaboTaTtb nnu puck “nporTpaTutbea’?

12 Poccumnckunx ceteu
ApTukynol Ha M2
18

16

14

M.

Cetb1 Cetb2 Cetb3 Cetb4 Cetb5 Cetb6 Cerb7 Cetb8 Cetb9 Cetb 10 Cetb 11 Cetb 12
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CKONbKO ceTb npoAadacCT U CKOJIbKO NOTPATUT

Ha KBagpaTHbIX MeTp nnowagn?

Bbipyuka Ha M2 (3 noxoxue ceTtun)

600P 538P
500 P
400P
300P
200P
100P

CeTb X

BanoBas Mpubbinb Py6
(000) / m2

80P

75P
70P
65P
60 P

55p
CeTb Q - Ban Cetb W- Ban
npubeine Ha M2 npubeine Ha M2

un u 015

ANTAR
© Kantar Retail 2016

70P
60 P
50P
40P
30P
20P
10P

247p 248P
Cetb Y

241P

U3nepxkn Py6 (000) / m2

CeTb Q - usgep:kn Cetb W - nagepku

Ha M2

m2013 ®m2014

Ha M2

2015

m2013 m2014 © 2015

280 P 209P 293P

CeTb Z

OnepauunoHHas Mpubbinb
Py6 (000) / m2

30P
25p
20 P
15P
10P
5p
- P

CeTb Q - npnbeine  CeTb W - npnbbinb
Ha M2 Ha M2

m2013 ®m2014 © 2015
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«Show me the money!!l» Jerry Maguire

]<ANTAR © Kantar Retail 2016
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Kak npogaTtb «Maeo»
npou3BoanuTensiMm opeHaoB?

CKOnbKO NpUYNH HaNOETCH,
4YTOObI OTKa3aTbCcA?

PocT conocraBuMbIX N poAaaX

14%
12%
10%

8%

mCett mCeTb
6%
4%
2 -

-2%

-4%

-6%
MocewaemocTte 2015 (pocT Cp yek (pocTconocTaBuMblx
conocTaBuMelx npogax) LFL npoaax) LFL

NCcToYHUK: oTUETHI ceTen
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«'Ae HeT OOLWHOCTN UHTEPECOB, TaM HEe MOXeT
ObITb eAUHCTBA Lerien, He rOBOpPSA yXKe 0 eAUHCTBe
aeunctBun»y Ppuapux Hrenbc

KANTAR o Kantar Rotail 2016 The Retail and Shopper Specialists



TakTu4yeckue Uenu y Hac Bce paBHO pa3Hble,

rmaBHoOe MHBECTULMU B «TerieBU30p»!

| |

W= \

YBenn4nTb cBom oo6beM 1 AOr0 1. YBenuuutb cpeaHun Yyek
bBriokMpoBaTtb pOCT KOHKYPEHTOB 2. YBENUYUTb KOS-BO TpaH3aKuum
Yennute Bu3yanusauumo dpeHaa 3.  YBenuuuTb BbIPyYKY KaTeropum
4.  YNy4qwmnTb Map>XMHanbHOCTb
r N N
JonrocpoyHo yBesriM4nTb lNpuBneyb HOBbLIX NOKynaTesrien B
NPUBbLIYKY NOTpebneHuns MarasmH OoT KOHKYPEeHTOB Ha nepuvos
. (npnyunTb K OpeHay) )L ANHHee, YeM caMu NPOMO aKLuu )

Llenn nokynaTtenen?

]<ANTAR ' ' © Kantar Retail 2016
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JT0 Y HUX nokynartenb — «bOCC» y Hac -

«BEAHbIN TEOOHUCT »!

1. YMeHbLUTb exeMecsayHble P

TpaTbl HA NPOAYKThI
2. TpaTtuTb NOHEMHOry

3. [lobanoBaTtb cebs

4. YNyywnTb Ka4eCTBO XN3HU

5. TpaTuTb MeHbLLE BPEMEHU B
nounckax BbiroApl

NcTouyHuk: «BbickasbiBaHue «0eaHbI reJOHUCT» B3daTa U3

MaTepuanoB (oopymMa 1 BbiCKasbiBaHU y4acTHUKA
© Kantar Retail 2016

There is only one boss. The
customer. And he can fire everybody
in the company from the chairman
on down, simply by spending his
money somewhere else.

-,
T
Cam. (Ualton

AZQUOTES

If you're not serving the customer, you'd better be serving someone
who is.

(Karl Albrecht)

Nctounuk: AZ Quotes

The Retail and Shopper Specialists



YBenun4yeHue 4yero HamMm BakHee AOCTUYb Ha

ANaHHbIN MOMEHT?

TpaH3akuun I CpegHun vek

W Toro, u Aapyroro.
N mMoxHo 6€ez xne6a.
© Bwuririnv-—[lyx

NcTouHnk: BuHHM yx
KANTAR o Kantar Rotail 2016 The Retail and Shopper Specialists



Ona nony4yeHusn acphpekra Heodxoanmo
cniaHupoBaTb Becb “pass to purchase”

910
CJINLLKOM
,EI,OPOFO

KANTAR RE T/ The Retail and Shopper Specialists
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WNcTounuk: Monesble BM3UTbl KaHtap Putenn

KANTAR The Retail and Shopper Specialists
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Unu ewe aewesBne!

PO3HWMYHbLIE KaHANLI

CnaeHas FPozHwua

E Ycnosusi paboThl € permoHamm

B YcnoBus paboTbl € MOCKBOI 1 MOCKOBCKOI 061acTbio

+ Beog B obAzaTensHellR accopTumedT ceTikn 1 SKUL Ha 300/280/160 TT - 110/80/60 TeicAY pydnei.

* YU3CcTWe B eXeMEeCAYHON peKnaMHOR NMCTOEKE C NeEPeUHEM TOBAPOE CO CHMMEHHEIMMW LEHIMIK — TWUTyN - 60 000
pyonei, pazecpoT - 40 000 pybnei. Cynepakyuwa: TUTyA - 100 000 pybnel, pazeopoT - 80 000 pySneid. He mMoryT
YUYaCTEOBaTE TOB3PLl, KOTOPLIE NPUCYTCTEYIOT TONLKC B Marasudax dopmarta "Jokc”.

C ponpocamy obpalwaiTecs No TenedoHam:

HaUaNLHWE OTAeNa cHabkeHMA
HIYaNbHWE OTAENS CHADXEHWA MarasnHoB
PYKOBOAWTENL OTASNa MapKeTHra
+ PazmelleHne Toproeoro oSopyJoE3HWA Ha O4WH MecaAl B ogHol TT - 10000 pyb.
+ PazmelleHne POS-M3Tepwance B ogHol TT — o7 300 o 1000 pyb.
+ PazmelleHue 3BYKOE0ro obbAENEeHMA 08 3KUMW NOCTEBLWWKS B 04HOW TT — 200 pyb.
+ PazmelleHue Bawel peknamel Ha NakeTax "HIxHEIA geop” (M3T).
= [euaTe H3 OOHOM CTOpOHE.
= MapTta 500 000 wmyk
= CTOMMOCTE MEYaTIA:
= AQ0x500+30(mna) - 200 000 pyd.
= 580x500+35(mn) - 150 000 pyd.
« Taxe B ceTW HOHBIA AECD Bel MOMETE NDOBSCTH CNELWANSHYH 3KLWK ANA NPOABVEHWA CEOSRA Npogy LM
= CHMM¥EHME LUeHbI:

3-76, A406. 113 Borgavoea fapoa
777-08-T6, gob. 116 Bogosozoea Mapus

= MOA3POK 33 NOKYNKY;
= MOTWMBaUWA NepcoHana. WcTouHuk: cant cetn KOxHbIn [BOp

KANTAR The Retail and Shopper Specialists

© Kantar Retail 2016
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WcToyHuk: Nonesble BU3nThl KaHtap Putenn

KANTAR The Retail and Shopper Specialists
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Scorecard ans noctaBLWMKOB U ceTeun

« EcTb N1 yeTkasa n opurMHanbHas «MCTopus»,
KOTOPYIO paccka3biBaeT NokynaTensim ceTb?

* HyXHbl N1 6peHabl ANdA 3TOU «UCTOPUU»?

* EcTb nn “shopper mission”, kotopble bpeHa
MOr Obl akTUBMpPOBaTb B CETU?

* Hy>XHbI Nn 3TN “shopper mission” ceTn?

* MoryT nn 6bpeHabl «obwaTbca» C
nokynartenem, He KOHKypupys ¢ CTM n 3adem
cetu CTM?

KANTAR RET, o Kantar Rotail 2016 The Retail and Shopper Specialists



HeobxoouMo cMOTpeThb LUMpe Ha Lernum v
adheKkT OT NPOMO aKLUW

B MAF'A3VH
On4 }
NOKYMATENEWN

LIEJIEBAA
AJEMOIPAD®NA

BCE
NOKYNATEJNW/NOTP
EBUTEJIN

ATPUNKYI1 /| TOBAP BPEH[ KATEBFSJ-ITEMS Lt OTD'II\E/IJ;IA\I_MAJ\-ISVILEECb

KANTAR The Retail and Shopper Specialists
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OT UeHbI K LEeHHOCTWU, OT TAKTUKU K CTpaTermm

LIEHA -4 LIEHHOCTb

Ckugka npu CKuKa B
MOKYIKe
kaTeropum A TemaTuueckue

Ckungka c Nnpomo

KapTO4YKOW BmecTe
NOSANbHOCTU faellesne PelweHuns ans

nokynarteneu
Kynn bonbLue
MO BbIrOOHOW Kynn A v nony4yu
LleHe b

CoBmMecTHOe

nraHNpoBaHUE CETU U
npomn3BoanTend

TakTnka — TpaH3aKUUOHHbIE
OTHOLUEeHUNA
KANTAR o Kantar Rotail 2016 The Retail and Shopper Specialists



Hy>xHO 6onblue
«roTOBbIX
peleHun» ans
noKynaTtens

KANTAR o Kantar Rotail 2016 The Retail and Shopper Specialists



HY)KHO ny4yule NnOHMUMaTb uerin Apyr apyra
o8t - Al |
£ i)

By -y —

.....

-.r.':l.\b\ LL
U

BMECTE
p.emean

4YTO CETOAHA HA YXWUH?

BMECTE BbIrOAHO
PM NOKYNKE KNORR HA BTOPOE

CKWUAKA 30%
HA MAKAPOHB! «IEHTA.

G AEPCTINTERA T SEPTT RECTERSNENCY YRR BUATA {12 DREPW 50  00NSPY D005 U W WL UM § TRAEPMASESILL
PICY FTALIMET M § AN WY SIS CTTRONL S [ LS § PYRIRD 8 FIRRRD TIEN IOPRC
FCIORRD OEM B (WEPWAPYT TAD BN
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C dbopmupoBaHuem cTpaTtermm OTHOLUEHUSA
OpeHpa n ceTn nepexoasT Ha APYrou ypoBeHb

3auem cemu Hy)XeH

3auem cemu HyXxeH

rnpouseodumerib rnpouseodumerib
bpeHO08? bpeHO08?
YnobcTBo
YeTKkoCTb
[MpenckasyemocTtb
[loBepue

KANTAR o Kantar Retail 2016 The Retail and Shopper Specialists



byayuwee 3a co3gaHmemM LeHHOCTU Oons

nokynarens emecrte!

1. LleneBble npomMo

2. LleHoBas cTpaTerus
ceTu N no3muus
OpeHaa cetn

3. DuHaHcoBasA
3 peKkTMBHOCTbL
npomo

KANTAR | f © Kantar Retail 2016

KTo 1 nouyemy
npuxoanT B Mara3mH?
Koro Obl Mbl xoTenwu
BUOeTb B mara3smHe?

NMoHATL M
nogaepXmBatb

Npexae yem HavaTb
npopaBaThb -
ConoctaBuTb Lenu
ceten n 6peHaoOB

HaBbikyn coBMeCTHOMU
paboTbl KOMaHA
NOCTaBLUMKOB U ceTeu

BpeHa MapKeTUHr
npousBoauTesnsa AOMKeH
NOHMMaTb CeTuU

NMNoHATbL U paccuntatb KPI
PO3HUYHOMU ceTu (Mnu
pa3paboTaTb MX BMecCTe)

The Retail and Shopper Specialists



Cnacnoo 3a BHUMMaHue!

Vadim.khetsuriani@kantarretail.com

KANTAR RET, o Kantar Rotail 2016 The Retail and Shopper Specialists
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CTtpaTterus n Taktuka
ceTen, UX NOTPEOHOCTU B KOHTEKCTE

YCUNeHNA KOHKYpPeHUUU 3a nokKynarterns /) .

* Kak yBennuntb adpdeKkT oT nHeectuuum BTL u

MOCTPOUTb NAPTHEPCKNE OTHOLLIEHUS! C KNOYEBbLIMY « MpenocTasrenme 6U3HeC
PO3HUYHBIMWN KNNEHTaMM aHanUTUKK 1
KOHCYJIbTUPpOBaHUE
* Kakne nameHeHusi B po3HULIE BNUSAKOT Ha NX * Nposenenne obcyxaenuii
y «KpYrnoro crona» u
OTHOLLEeHUs K nuaepam kateropun FMCG [MCKYCCHI 1S MEHEIKEepOB

» CemuHapsbl / Oby4yeHune
* Kakne KPI ncnonb3ayotca Ans OLeHKM NOCTaBLLMKOB, B - MpeseHTaun/BbicTynneHus

oTAenax, CBA3aHHbIX C 3aKYMKOW, ynpaBfeHnem « AKAIEMIAV NYYLLIVX BU3HEC
mMarasmHamm, IOrMCTUKoOn, douHaHcamm u npakTuK paboTbl C ceTamu
permoHanbHbIM pa3BUTUEM

KANTAR RETAII

© Kantar Retail 2016




Baaum XeuypuaHu

KOHch'IbTaHT - QKCMNEPT Nno cTparternn pa60TbI C PO3HNYHbIMU CETAMU

vadim.khetsuriani@kantarretail.com

OnbIT paboTbl
Bagum Havan pasBuBaTb AeaTenbHocTb KaHTtap B Poccuu B 2006 rogy

Pa3paboTka npoekToB (hOpMUPOBaAHUS CTpaTErMM B3aMMOAENCTBUSA U KOMMEPYECKMX
YCIOBWI OCHOBAHHbIX Ha BaXXKHbIX A58 pO3HULBI NokasaTtenen acdpgektmHocTh (KPI), n
nnaHupoBaHus ansa npounssogutenen FMCG 6peHOo0B 1 HauMoHanbHbIMK ceTammn (MarHuT,
AwaH, MeTpo Mpynn u ap.).

SBonoLUMa Moaenen coBpeMeHHbIX opMaToB NPOAYKTOBOW PO3HULIBI U pas3BuTune
KOMNETEHUUN y ceTen u npomssoantenen ansa adhdeKTMBHOro B3aMmMmogencTBus

BbinonHeHne cneumanbHbIX MPOEKTOB OS5 PELLEHNS KOHKPETHbIX 3aay
npoussoauTenel ¢ PO3HUYHLIMU CETAMU - NMO3ULIMOHMPOBAHUNE U «Mepe3arpy3ka»
OTHOLLIEHWIA, 3aMyCK NMPOEKTOB, NePecMOTP KOMMEPYECKUX YCIIOBUI , BHEAPEHWE
KaTeropMmHoro yrnpaeneHusl.

PaspaboTan nporpammy no pvHaHCOBbLIM Noka3aTensiMm 3OMEKTUBHOCTM AN CETEN U
NMOCTAaBLLMKOB 4118 ONTUMM3aLmMmM nNpoLecca NeperoBopoB, Nepexoia OT TPAaH3aKLMOHHbIX K
NapTHEPCKUM OTHOLLEHNSAM

O6pa3soBaTerbHble NporpamMmmbl Ansi NOCTaBLUMKOB, MHCANTbI O PO3HULIE, CTpaTerndeckmne
OPENHCTOPMUHIOBbIE CECCUM AF1si PYKOBOACTBA CETEWN U MNOCTaBLUMKOB Ans (hOPMUPOBaHNS
cTpaTerum

5 OcHoBHbIx PaboT B 2014 -15 rogax onybnnKoBaHHbIX W/MNv NPOBEAEHHbIX B MPOeKTax
OKOHOMMKA PO3HULIBI HA (bparMeHTUPOBAHHBLIX PbIHKaX
M3meHeHns No3nLMOHMPOBaHUS kKaHanoB cobiTa B EBpone n Asun

MpuopuTeTHble 1 crioXHble ceTu ansa npounssoantenen FMCG 6peHaoB B A3un n
BoctouHon EBpone

MeTtpo CC no3uuMOHNPOBaHNE: KaKMX NMOKyMNaTenen BaxKHO NpUBMEYb U Kak
OpeHabl MOryT MOMOYb

KANTAR RETAIL

© Kantar Retail 2016

3a pamkamu npoektoB B Poccuun, Bagum..

Hauan ceot gesatenbHocTb B MVI B BocToHe B kavecTBe
aHanuTuka Bon-MapT u oTBevan 3a nogaepky npoLeccos
Ou3Hec nnaHMpoBaHWs NOCTaBLUMKOB ¢ Bon-Mapt

B 2003 rogy ocHoBarn oTaen uccregoBaHns posHuubl MVI —
Kantar Retail ¢ konneramu ns CLUA B JloHOoHe,
creumanuanposarncs Ha Tecko, HemeLkux cetax LLsapu Mpynn
(KaydbnaHg v Nlugn) v Anbam KOr, cetax MeTpo ,AluaH,
MepkagoHa , Konbpyut 1 Kapdop.

15 neT aHanNMTMYECKOro U KOHCYNbTaUMOHHOro onbiTa B EBpone,
CLUA n ctpaHax Asuu

3HaHVe A3bIKOB
AHIMUNCKNIA B COBEPLLIEHCTBE
Pycckun pogHon
McnaHckuin pa3roBopHbI

The Retail and Shopper Specialists



