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marketing

Poense, Puense,
PLEASE:?LEASE!

www.twitter.com/shreyasnavare




RoMnneKkc mapKeTUHra:

Product | Service Brand | Price
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value value value

Product ‘ >

Service >

Brand >

Price —>

Incentives —>

’ \4 A\ \4

1. Co3paHue ueHHOCTU (NPOAYKT, cepBuC, bpeHAa, LieHa U NPOMO-aKLMK)
2. KOMMYHUKaUMA LEHHOCTU
3. [locTaBKa LLeHHOCTH
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marketing

B noptdonuo komnarum exogut 50 6peHpos,
UbW UMEHa U3BECTHbI MO BCeMy MUPY
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5 Osenyumx 6peHpoB

50 6penrpos P&G — cambie n3gecTHble
TOProBbie MAPKK B MUpE
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2 4 6peHpa-munnuapgepa

24 6penpa u3 50 umerot obopor Gonee
| munnunappa ponnapos CLIA & ropg,




[Mpumepbl: PbIHKM HAaNUTKOB

® Lenesble ayautopuu
pa3Hble, HO bpeHa AaeT
BO3MOXHOCTb C
MEHbLUMMMU U3AEPKKAMMU
BbIXOAUTb Ha PbIHOK

- NKB {
MMHEPAAE MINERALE

® MpaKTUYEeCKM OAUH U TOT
e NPOoAYKT nNpoaaeTca
O HOMN KOMMNaHWEN, HO
pa3Hoe LeHoBoe
NO3ULMOHUPOBAHNE U
pa3Hble bpeHabl ganu
BO3MOXHOCTb
3apaboTtatb 60nbLIE
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EBTTDA YMNPABJIEHUE BPEHOOM

marketing

* KakoBbl pa3ymMHble cTpaTerym Ans co3naHus HOBOTO
bpenoa?
X A Kak HacyeT 6peHaa-no3yHroB UM CMMBONOB 6peHaa?

Hackonbko addeKTUBHO MUCMNOMNb30BaHNE 3HAMEHUTOCTEN
ansi No3nUMoHnpoBaHua bpeHaa?

% Mocne Toro Kak Bbl CO3A4anu CUnbHbI BpeHa BaxHO, YTObb!
OpeHa ocTaBarncs akTyanbHbIM, BOCNPUMMYUBBIM K
N3MEHSIOLLMMCS YCNOBUSIM OKpY»KatoLLen cpeabl.

% KakoBbl HaunyuLLme cnocobbl peno3nLMoHNpPoBaTb BpeHs,
eCIn OH nepecTan ObITb akTyanbHbIM U NOMNYNAPHLIM?

* KakoBbl BpeHa0B MOryT pearMpoBaTh Ha KPU3NC?
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SNICKERS YO-YO, JIATBUA 1998-1999

% 1998: Npoaaka Bo3ayxa KOHKYpPEHTaMM
n3 JInTebl, NageHne Aoam n obbemos

* O6begnHeHUe 3KOHOMHOTIO U
MHBECTULMOHHOIO NOAXOA0B

1999: Camoe 3dpPpeKTUBHOE NPOMO B
EBpone: ckuaka 20% + obmeH 5
3TUKETOK Ha MO-UO + HAUMOHAbHbIE
4YeMMUOHaTbl N0 NO-MNO C AOPOTNMMU
npusamum

* CKauyKoobpasHbli pocT npoaa... 400%

* [JoMMHaHTHaA pbIHOYHAA AONS




EBITDA

: SJIEMEHTbI BPEHAA
marketing

MHOXeCTBO 35IeMEHTOB (OUPMEHHOIO CTUNSA MOXET
ObITb NoAobpaHo Tak, YTobbl M3HaYanNbLHO NOBLICUTL
y3HaBaeMoCTb bpeHaa nnmn cnocobCcTBoBaTh
dopMUPOBaHUIO CUIBHBIX, Br1IaronPUATHLIX K
YHUKanbHbIX accouuauum ¢ TOproBon MapKou:

* HasBaHue
% [Torotvn

* CumBonuka
X MepcoHaxw
X YnakoBka
X Jlo3yHr




EBITDA

i BOMPOCHI K BPEHAOAWUHTY
marketing

X HacKorbko XOpOLLIO 3areMeHTbl 6peHaa
paboTtaloT BMecTe, YToObl obecnevnTb
YHUKaNbHYIO NOEHTUYHOCTb NPOoaYyKTa
Unn ycnyrmn?

X UT0 KNMeHTbl NoAyMatoT O NPOAYKTE,
eCIn OHWN YBUASAT TOMNbKO YacTb
9NEeMEHTOB (PUPMEHHOIO CTUNA?
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marketing
* MAMATHbIE * OXPAHOCMNOCOBHbIE
— Jlerko 3anoMHUTb — IOPUANYECKU
— Jlerko BCNOMHUTb — KOHKYPEHTHO
* 3HAYMMBbIE *A,EI,AI'ITI/IBHI:IE
— onucaresbHble — rnMbkue
— YbegutenbHble — oDOHoOBNsieMbIe
* MPUBJEKATEJIbHbIE * MEPEHOCWMbIE

— Becerble N MHTEPECHbIE
— OoraTtble BU3yarbHble U

cnoBecHble 0bpa3sbl
— OCTETUYHbIE

KPUTEPUU BbIBOPA JNIEMEHTOB BPEHOA

— BHYTPU 1 MexXay
NPOAYKTOBbLIMU Knaccamu/
KaTeropnamm

— Yepes reorpadunyeckume
rpaHuLbl

— KPOCC-KYNbTYPHbIE
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CoaepxaHue

« [lpenbicTopuda NpoekTa

* HoBbI cybbpeH 1 30HT

* [losnuymoHmnpoBaHme cybbpeHaa BHYTPU 30HTa

« Ponb cyb6bpeHaa B noptdene 6peHaoB “bantunka”
* KOHKYpeHTHOE OKpYyXeHune

* bBbusHec uenun HoBoro cybbpeHaa

* MapKkeTnHr MUKc

* [losnuymoHmnpoBaHue (Lenesad ayantopus)

* busHec - uenun cyb bpeHga “bantuka Kynep”

» [lpoaBuxeHune bpeHaa




[MpegbicTOopuA nNpoekrTa

— bpena «bantuka» npeacraBneH Ha NMBHOM pbiHKE B cpeaHeLeHoBOM cermeHTe (banTtuka 3) u
nokanbHOM npemmnanbHoMm cermeHTe (bantuka 7, 5, 0, 8, 6) n opneHTUpoBaH Ha NoTpebuTenen B
Bo3pacTe o1 20 oo 55 net

— [Honsa monogbix 18-25 notpebutenen y bpeHaa «bantnka» meHblle 4yem y 6peHa0B-KOHKYPEHTOB

— Monogsle noan 18-24 asnaiotca Hanbornee akTUBHbIMKU NOoTpebutTenamm n notpebnsatoT 29% Bcero
nuea

—  Tekywmn umnox 6peHga «bantnka» He cnocoBCTBYET NPUBMEYEHNIO MOSTOAbIX NOTpebutenen
— [JHonrocpoyHas uenb 6peHaa «bantuka» :

* YOBOWUTb JOMI0 pbIHKA

* MOCTPOUTb NpemMuanbHbii UMUK BpeHaa

* YBenuuuTb notpedbutenbckyto 6asy

— Heobxoamm 3anyck HOBOro cy(@ 2 HAA OPUEHTUPOBAHHLIN Ha
MOJo4eXb: AOCTYMNHbIA MO UeHRe,.s NHHOBALMOHHOMN YNaKoBKe




B3anmopgencresme HoBoro cyb 6peHaa ¢ 30HTUYHbIM
opeHaoom «banTuka»

HoBbI# cy6 bpeHA
Bpexg-nuaep *PocT fonu pbika
[TonynsipHOCTb *[TpuBreyeHne HoBbIX NOTpebuTenen
«[locTynHOCTb (BbiCOKast AUCTPUDYLNS) *YCuneHme npeminanbHocTb
*BbICOKOE KayecTBo *COBPEMEHHOCTb, AMHAMMKA, MPOrPECCUBHOCTL

*/IHHOBaLMOHHOCTb

30HTUYHbLIN bpeHp «banTuka»

hhhhhh



OnAa ganbHeuwero pocta ObI1I0 He0OOX0AMMO pacLunpeHune
«BbanTukn» No cerMeHTam NOoTpeobHOCTEN
nn

Self-
Expression
<12,2%

Super-
premium

Savour
<13,3%

Premium

Social Lube \
<14,6%

Sub-premium | Baltika-7

Mainstream

Baltika-3
Best /Beer for everyone, everytiWwind/&/V/élue 17,9+16,9%

/ Traditior
11,8%/ Stront13,3%

Lower
mainstream

Gap to be filled by Baltik:
new subbrand

Economy

18-24 y.o. 25-34 y.0. 35-49 y.o. 50-54 y.o.
Experimenters Spontaneous Quality Reassurance Family-Friends Quite Life Ratio
Actives Seekers Seekers Actives Seekers Respa

Current Baltika-3 Soc.lube, Unwind, Value; not Self-expression
positioning: Baltika-7 Value; not Self-expr. (note: Optima took place BEFORE new communication)
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IHo3uuuoHNPOBaAHME HOBOIO CYOOpEeH/1a BHYTPH 30HTA @

BanTtuka 30HT, OCHOBHas uges: )
OTpaxeHwne BCEro Ny4LUero, YTo eCTb B COBPEMEHHOI Poccuu.

“HaunoHanbHas ropaocTs’

PexpyTHHT HOBBIX
norpeduTenei

CpBpPEMEHHOCTE
Bepa B Poccuio

Gounanm3auusa
MacLuTtab

OpueHTauus

CoBpeMeHHb! Ha ByayLuee

HANEXHOCTb

18 net 20 et 25 net 35 net 55 ner
t BoapacTHas Lwkana

HoBbIn cybbpeHa Bantuka Ne7 Bantuka Ne3

“YpoBneTBopeHue ot “foppocThb 3a “YpoBneTBopeHue oT

NPU3HaHUA U TOTO, YTO BOCTMXeHUA” NPUHapNexHocTn ”

NPUHAT”
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IHoprdoauo «baaTuka» 2006. Posau cyd Openaos

banTtuka 8, 5, 6, 0,

bantuka 7

Cneuundumyeckum
BKyc/cneuunanbHble copTa
CuTtyaumoHHoe notpeobneHue.
24 py6nen 3a 0,5

LleneBas ayautopums:
BpeHa nosanuctobl, 25-45

JlokoMOTUBHLIN GpeHa B CerMeHTe
npeMmanbHOro nuBea.

Knaccuyeckum BKyc.
22 pybns 3a 0,5

LleneBas ayautopus:

My>xxuuHbl 20-30 , foxoa cpeaHUn u
BblilUe.

AKTUBHbIe, NPOrpeccuBHbIe,

BanTtuka Kynep

BanTtuka 3

PekpyTuHr monogexu. Jlerkum
BKYC.

20 py6nen 3a 0,5

LleneBas ayautopus:

Myx. u xeH. 18-24, poxon cpegHUN n
HUXe, CTYAEHTbI,

HoBaTopbl, akTUBHbIE, CMenble, XXUBYT
MOJTHOMN XXU3HbIO

JIlokomoTUBHLIN GpeHA B
cpeAHeLeHOBOM CermMeHTe.

Knaccuyeckuu BKyc. 16 pybnen 3a
0,5

LleneBas ayautopus:

My>x4mHbI, 25-35,

[Joxona - cpeaHUn N HUXe

LleHAT TpagMuum, cTabUNbHOCTD,
eAuHeHue




KoHKypeHTHOe OKpyXeHune

1. KnuHckoe:

[MpounsBoanTens: Sun Interbrew

Ynakoeka: [N3T — 1 n, 1.5 n, 0.5 n 6yteinka, 0.5 n 6aHka, draught

PosHuuHas ueHa: M3T 1 1 - 29 py6, MNI3T 1.5 n —42 py6, 0.5 n 6yThinka — 16 pyo,

0.5 n 6aHka —17 py6.

CeameHm: cpegHeueHOBOM

Llenesasi ayOumopus: monioapble Noan, CTyaeHTbl CO CPEAHUM U HABKUM AOCTaTKOM, MYXXYMHbI U
KEHLLUHbI

KommyHukayusi: Becenasi Tycal/ obLieHne ¢ apy3bsmu

2. KnuHckoe Appusa:

[MpounsBoanTens: Sun Interbrew

Ynakoeka: 0.5 n 6yTtbinka, 0.33 n 6yTbinka, 0.5 n 6aHka

Llena: 0.5 n 6yTbinika — 19,5 py6,0.33 n -16 py6, 0.5 n 6aHka —20,5 py6

CermeHT: cpeaHeLeHOBOW

Llenesasi ayOumopusi: Monoapble ropoacKne XXUTenn,cTyaeHTbl C HU3KUM U CpeaHUM LOXOO0M,
MY>XYNHbI N KEHLLNHbI

KommyHukayus: BedepuHka B naTuHckom ctune. CrioraH “®aH B JlatuHckom ctune”




KOHKypeHTHOe OKpyXeHue

3. Cokon

MpounsBoantens: Efes

Ynakoeka: MN3T 1 n, 6yTbinika 0.5 n, 6anka 0.5 11, po3nueHoe.

PosHuuyHas yeHa: NM3T 1 n — 28,8 pyo, 6yTbinka 0.5 n — 19,3 py6, 6aHka 0.5 n — 20,4 py6
CermeHT: cpeaHeLeHOBOM

Llenesasi ayoumopusi: 18-24, CTyQeHTbl CO CPeaHMM U HU3KUM JOXOL40M

KommyHuKayusi: Henoxoxasi, F[poTeCKHOe OTHOLLEeHME K Xn3Hu. CrioraH “OBUI JIOKOC”




MapkeTuHr Mukc (HasBaHue)

* Tpwu BapnaHTa Ha3BaHMA ObINK NPOTECTUPOBAHbI HA
noTpebutensix

« «bantuka Kynep» - Bbibop notpebutenein
« Accouunaunmn, cea3aHHble ¢ Ha3BaHue «Kynep»
« KpyTon, xopoLunn, MOOHbIN
« Caexuin, npoxnagHoln
« KomnbroTep
« TycoBka, KOMMNaHus

ZbAJTHKA

VA YA —f
A J - .—l_r.J - OKOHYATEJIbHOE HA3BAHHUE HOBOI'O MPOAYKTA




MapkeTuHr MHUKC (ynakoBka, NpoayKT, ieHa)
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SLAATHEY

CBETNOE MUE

byTbuika:

- lIpo3paunas, LN, 0.5 a

- [Ipo3paunasi caMOKJIEIOIIASICS
ITHKETKA

- [IpoOka ¢ koabIOM

banka:

-0,5 7

IponykTt/Penentypa
- CBeTuIblil J1arep, NUTKHUM, JeTKHH,

oceexkarommii (Miller, kak 6eHuUMapK)
- AJak. He meHee 4,7%, maotHocTh 11%0

OpueHTHPOBOYHAS LEHA NJIS
norpeouTeIst

20 pyoOuieii 3a 0,5 i
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I1o3MIMOHUPOBAHUE (11eTeBast AyIUTOPHS)

* IleneBas aynuropus
Moustoawbie sroam, 18-20 Jjiet (B 0CHOBHOM
CTY/IEHTBI) C /I0X0/I0M CPeIHUM U HUIKE,
BeylllHe AKTUBHBIH 00pa3 KU3HMU,
HHTepecyIlnecs BceM HOBbIM

 ba3oBast HOTPeOHOCTH

BoiTh npuHsATHIMU B KOMnanuu! /[ 3Toro:
HY?KHO OBITh HHTEPECHBIM CBOMM CBEPCTHUKAM,
a 3HAYHUT HYKHO OBITH B Kypce BCero HoBoro,
3HATh MOJHBIE TEeHACHIIUH.

e IlpeumyinecrBo OpeHaa
Imoyuonanvhoe:

“baatuka Kysnep” naer MHe omyuieHue 4to s “B
TeMe”,4TO0 A1 CBOM B JII000H KOMIIAHUH

DyuKyuonaibHoe:

Jlerko nbeTcs, 0CBeKaeT, BHITJISIAUT
COBPEMEHHO U MPEeMHUATBHO, YT00HO
OTKPbIBATh

e —— ; T T e TR AE .
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NMpoaoBuxxeHue

* KnuneHTbl

« CoTpygHuKu

« XypHanuctsl
* [loTpebutenu




MpoaBuxeHne HoBoro cyd dbpeHaa (1 bIn hnaunT)
NMOTPEBUTEIIN

BpeHp “BanTtuka Kynep” u monoabix
NnporpeccuBHbLIX NOTpeduTenen
o0beanHsIeT AXXKUHCOBbLIU CTUNDL!

BE——
G f2 s 3025 LATE St

PeknamHble MaTepuanbil
Anst MecT npoaax:

« [lna ToproBoro rnepcoHana
— npe3eHTtep ansa Tl
— nuctoBka ana TT
« [nsa notpebutenen
— [Hwncnnen
— LWendTokep
— LleHHuK Ha ByTbInKy
— LleHHnK Ha 6aHKy
—  CTukep
— Bobbnep
— [Mnakat A2
[NManneTHbIn ueHHnK A3

y £
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MpoaBuxeHne HoBoro cyb 6peHaa (1 bin conamr)
NMOTPEBUTEIN

HapyxHaa peknama (HocuTtenmu)
1. BaHepbl 3x6, 2. MeTpo cTUKeEpbI

o‘ Cutu hbopmar

%AJITII KA g

IIIIBI]E BBET]II]E NHBD 73

»
TBOA y
CUCTEMA
OXAAXAEHWA ‘!
i
|
: Sz TBOACHCTEMA
KYTEP  oxAAKAEHVA
e | Kvﬁ's"k‘v‘
TBOA A | '
CUCTEMA C”CTEMA

OXKAAXAEHWA OXAAKAEHHR
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MpoaBuxeHne HoBoro cyd dbpeHaa (1 bIn hnaunT)
NMOTPEBUTEIIN

HapyxHaa peknama

NMepuop — maun 2006
2 (pnanTa B TeveHune
roga (BecHa, oceHb)

llllll

TBOA :
CNCTEMA
! OXAAXAEHMWA

eorpadums:
 MockBa

« CIlb

* PoctoB-Ha-[loHy
« Camapa
 Bonrorpag

« EkatepunHOypr
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MpoaBuxeHne HoBoro cyd dbpeHaa (1 bIn hnaunT)
NMOTPEBUTEIIN

HauunoHanbHaa TB kamnaHus
[lepuon: nioHb-asrycT
KaHanbl: OPT, CTC, Ren-TB, THT, MTV

UHTepHeT
3anyck canta Www.cooler.ru Hauyano mioHs

baHepHaa kamMnaHUA B UHTEPHETE: UIOHb-MIOMNb
Pa3BnekaTesnibHble nopTarnbl, My3blka, 4ar,
MY3blKanbHbIN KOHTEHT, PUHT TOH ODMEH

bonee 5 mnH. nokazoB 1 30 TbIC. NPOrHO3. KINKOB
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http://www.cooler.ru/

IIpoaBuxenue HOBOIro cyd oOpenaa (1 biid uraur)
NMUBHOU ®ECTUBAJIb

nuBHoMm pectmBarne (r. CaHkt-lNeTepOypr)

dectusane (Mocksa)

24-25 vioHa 2006 roga - ydacTtme B

1-8 utong - yyactme B NMBHOM

30Ha MONOAEXXHOWU TYCOBKM:

penepoB, UCNoNHUTENEN Xur-xona, dj's

BTL meponpuatunda

OVNCKOTEKN

MacTep knaccol

KOHKYpPCbI

HOMMHaAUMN CaMbIX “NMPUKYIbHbIX"

scretch




IIpoaBuxenue HOBOIro cyd oOpenaa (1 biid uraur)
OIIEH SUP rOIA

2 nong — cnoHcopctTBo “Open Air roaa” ot
P P A

Paavo Pekopa

Bantuka Kynep npeacraBsnser:.

CtagunoH Knposckun, Cl16
Bonee 50 TbIC. 3puTENeEn

MolLHOe npoaBMXeHUe 1 peknamMmHas noaaepxka
MEepOonpuUaTUS

8 - MM YacoBOW HOH CTOM Pa3nUnUYHbIX MY3blKalibHbIX
cTunen

3BeCTHbIE (NONYNSIPHbLIE MOSTIOAEXHLIE)
ncnonHutenun n DJ’s

BTL meponpuaTtmna (30HbI pa3BriekaTenbHbIX K
CNOPTUBHbLIX aKTUBHOCTEWN)

CMC nHTepakTns (BbIBOA Ha r1aBHbIN 3KpPaH)
“KyrnbHble” npuabl 4ns 3putenen
HectaHpapHTble HOCUTENM (NeTarLwwmnm camorserT,




MpoasuxeHne HoBoro cy6 6peHaa (2 on cbnan) e
NMoTpebutenu

1. HaumoHanbHasa TB kamnaHus
» [lepnop: ceHTADPDL - OKTAGPb
« Kananbel: OPT, CTC, Ren-TB, THT, MTV

2. HapyxHasa peknama

* [lepnog: ceHTAOPDL

» [eorpadusa: Mockea, Clb, PoctoB-Ha-[JoHy, Camapa, Bonrorpag,
ExaTepuHbypr

3. UHTepHeT

* baHepHas kamnaHnA B MHTEPHETE: CEHTABPb — OKTABPb
(PasBnekaTenbHble nopTanbl, My3blka, Y4aT, My3blKalbHbI KOHTEHT, PUHT
TOH OOMEH)

4. POS maTtepuanbl — HOBbIN KpeaTuB
» [lepuoa: ceHTAOpPb, Aekabpb

5. OnyuoHHO: MoburnbHbIU KOHMEeHM




KoHuenT “KynomeTp”

=bAJITUHKA
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“KynomeTtp” — POS maTepuansl

SHAITHKA

[ HEWESEE 3 M [

| KY/IEP
_ . *Poster A2
*Price tag A3

; Sales Presenter A4
SE COOL

MEPROE STIOTPEGAEHME NKBA

*Trade promo leaflet A4
Sticker

*Wobbler

*Neck-hanger

*Shelf talker

*Shelf display

NPOXNAKAARCA!

BE COOL
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Pe3ynbTaThl

FRCT (10+2) FRCT vs. Budget

Sales Volume, KHL 1000 163%

Segment Share,% 4.,4* +1,6 p.p.
Numeric Distribution, % 42%* +2 p.p.
Shelf price, Rub/0,5I 21,4* +1,4

Brand Profit, % 28% +8 p.p.

*) BA, Oct’’06, pan Russia 160,0 -

—&o— Budget

80,0 %/*\ —=— FRCT 12+12




... Harpagbl

 Scottish&Newcastle award “Best Innovation”,
- BPOHO NOQOA/EFFIE 3a “Jly4ywee nuBo”

BRGH, FOa.A/EFFIE




EBITDA

: BbIBOP JJIEMEHTOB BPE
marketing

X AGCOSIOTHO KaXabIl aNEeMEeHT urpaeT
CBOIO POJib B cO34aHnM obLLEro
BOCMPUATUS

— Pa3nunyHblie cunbHble N cnabble CTOPOHDbI

* bpeHa-anemMeHTbl AOMKHbI ObITb
MCNONb30BaHbl CTpaTErmyecku, YTobbl
0oCTnYb banaHca 1 BNUaHUS

% Heo6XoauMMbl COrMacoBaHHOCTb U

UHTErpaund




EBFTDA NMPABWUJIA LBETA

marketing

% Bbiclwas uenb 6peHaa - obnanatb
CODOCTBEHHbLIM LIBETOM

— LiBeTOM MOXHO TakXe BblOeNnATb NPOAYKTOBbIE
G EY

X PasHble MIOAY BUOST LiBETA NO-Pa3HOMY

* TpyaHo obecneynTb NOCTOSIHCTBO (PMPMEHHOTO
LUBETa Ha Bcex nnardopmMmax u HOCUTENAX

X LBeTa MOryT co34aBaTb O4EHb CUMbHOE
BOCMNpUATHE

— LBeTa POCKOLUWN — 30M0TO, cepebpo, YepHbIN,
oenbin N T.4.

— [eHOepHble UBETa — PO30BbLIN, rofnybon u T1.4.




LIBETOBbLIE OCU

Hi arousal

red

EBITDA

marketing

Lo affect

Hi aftect

green

[.o arousal




EBITDA

marketing

NO3YHI'N/CNOrAHbI

% MoryT 6bITb a4anT1poBaHbl K cTpaTernm
NO3NLMOHNPOBAHUS

* MoryT yaanuTb HEKOTOPbIE HESICHOCTM,
cBsi3aHHble ¢ 6peHaoM U/unn CUMMBOIOM

* MoeT reHeprpoBaTh COBCTBEHHbIE
aMoLnK

* MOI'yT noaKpennTb Ha3saHUe NJin CUMBOIT

JUSTDOIT.




EBITDA

marketing

TPEBOBAHUA K CIIOI' AH

% [lormkeH B6bITb KOPOTKUM

* Heobxoaumo anddepeHumpoBaTb OT
KOHKYpEHLIMM

X [JOMmKHO ObITb YHUKAMbHBLIM

X [10rmkHO BbITb NErko NPOU3HOCUMBbIM U
XOPOLLIO 3anoMUHaKLLMMCS

* He MOXEeT UMETb Kakmx-nnbo HeraTMBHbIX
KOHHOTaL U

* MoxeT 6bITb 3aLLMLLEHbI TOBAPHBIM
3HaKOM

* ,D,OJ'I)KeH BbI3blBaTb AMOLIMOHAalbHbIN
OTKITUK




M

Can influence at the point of purchase

Can have a continuing influence at the
point of consumption

Multiple objectives:
Identify

Present information (descriptive and
persuasive)

Protect and allow transportation
Store

EBITDA

marketing

Aid consumption




CREATING IMPACTFUL PACKAGING

Understand that package aesthetics and function are
both critical
The package has to grab consumers’ attention in a sea of
competing messages
But it also has to work well so that consumers will buy again.

EBITDA

marketing

Know your distribution channels
How do retailers view your package?
How are channels changing?
Which retailers like which package configurations?




EBITDA

marketing

MANAGING BRANDS OVER TIME

Brand equity MUST be actively managed
over time

Brand meaning must be reinforced

Sometimes brand meaning must be adjusted

Branding program will need to be changed and
new sources of equity identified and built




EBITDA

marketing

5 RATIONALES FOR BRAND CHANGE

The identity/execution was poorly conceived

Can often be identified by measures of
consumer interest, brand associations, sales

The target for the identity/execution is limited
May need to change to reach a broader market

The identity/execution has become out of date

Markets change such that a working position
may become obsolete




5 RATIONALES FOR BRAND CHANGE

4. The identity/execution loses its edge, becomes old-
fashioned

EBITDA

marketing

Consumers and markets change such that
positions/executions that were once
contemporary become less so

5. The identity/execution has just become “tired”

Same over time may become boring to
consumers, losing ability to attract attention

Change can generate news




EBITDA

marketing

EVOLVING BRAND ASSOCIATIONS

A brand can evolve more gradually to
gain more contemporary associations
while maintaining familiarity
Symbols: can update without changing
meaning
Brand Name: Can change to reflect
evolving identity
Slogans: Easier to change than the name

New Products: Can be true to the core
identity, but add a modern, innovative
element




EBITDA

marketing
COCA-COLA

REBRANDING




EBITDA

i MAJOR POINTS
marketing

% [MNocnenoBaTenbHOCTb (KOHCUCTEHTHOCTD)
ABNAETCH He0bXoaANMbIM YCNoBUEM AS1S
CO3aHuA CUSbHbIX BpeHaoB

% Bce aneMeHTbl Mapku AOomKHbI paboTaTb
B rapMOHUK, YTOObI KOMMYHULIMPOBATb
NOEHTUYHOCTb bpeHaa

* MeHsiTb MHOrOa HaZo - HO ByasTe
OCTOPOXHbI!

* HayHWTe C NOHUMAaHUS UCTOYHUKOB
COBCTBEHHOIrO MapoO4YHOro KanuTtana u
cunbl bpeHga, 6naronpuUATHOCTH
BHELLUHEW cpeabl U YHUKaNbHOCTU BaLllMX
NPOAYKTOB W YyCNyr




YNAKOBKA.
MHCTPYKLLMA NO
NMPUMEHEHMIO

.
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" MpoayKTbl Bceraa
O6yayT BarkHee
6peHaos,
MOTOMY YTO OHMU
nx

h

—

MaTepuanmnsyroT

[MpoAayKTbl

OAHaKo Mbl Nokynaem bpeHabl
yalle, Yem NPOAYKTbl , MOCKONbKY
6peHabl HANONHAOT NPOAYKTbI
3MOLMOHAa/IbHbIM coeprKaHnem



KTOo-KTO B mara3suHe usert?
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[lpeAcTaBnATb Pa3/INYHbIE
NPOAYKTbI

[TomoraTb B BblbOpeE
HYXHOro Bam ToBapa

6BbACHATL cneumduyeckme
NnpPenmyLLecTBa

MpepnaraTb cneumanbHble
YCNOBUSA MOKYMNKM




KTOo-KTO B mara3suHe usert?




KTOo-KTO B mara3suHe usert?

1
YNakKoBKa —

[onxHa bbITb BUAHA

MakcMmanbHO
npuBaeKaTesbHa

YHUKaNbHa

CooTHOWeEeHKEe UeHbl U
KayecTBa

[lpocTa

[lpoaaseL,
[ PEACTAaBNIATb Pa3/IMYHbIE
NPOAYKTbI

[MomoraTtb B BbiIbOpe HYKXHOTO
Bam ToBapa

Ob6bacHATb cneunduyeckue
NPenMyLLLeCTBa

MpeanaraTb cneumanbHbie
YC/I0BUS MOKYMKU




120 noKynaTtenA:
TOTa/IbHAaA KOMMYHUKaUunA

* ATL — aKueHT Ha bpeHae
(3HaHue,

‘ e ’ NO3ULMOHNPOBAHME,
‘ — 'H mnedoTtsopyectso, YTI)
T * BTL, POS —aKueHT Ha
npoaykTe (BepbanbHoe n
BM3YyaJ/IbHOE YCUNEHMNE
YTI, npn3bIB K NOKYMNKe)

(, ) * YnaKoBKa

700/ 6peHa0B BbibMpaeTca noKynarenem Henocpe,L
0

B marasnHe
NMOKYNOK He 3aN/1aHUPOBaHbLI




PbiHOK peknambl B 2012 .

48%

TenesnaeHue | — R
143,2 _

Bcero ATL: okono 300 Mnpa,. Pybnewn
ATL/BTL=80/20

UctouHuk: AKAP



PbIHOK AM3aiHa YNaKOBKM

BHewWwHKe KOHTPAlreHTbl:

HE TO/IbKO KOMMaHuM,
cneymannsnpytomeca Ha
pa3paboTke An3anHa u
BM3YyaNbHON MAEHTUYHOCTU
6peHO0B, HO U MHOXECTBO
KpeaTUBHbIX areHTCTB U
dpunnaHcepos

BHyTpeHHUe pecypcChbl:

rpapuyeckmne ansamHepbl
TEXHUYECKME UHIKEHEPDI
3aKYyNWMKH

doTorpadbol

MapPKeTO10TU

PocCT 3a cyeT noBblWEHUA
CTOMMOCTU U MOHUMAHMUA
BAa*KHOCTM YNAKOBKMU, KaK
MapPKeTUHroBoro
MHCTPYMEHTa N meamna-
HocuTensd

— [pun xopowen auctpnbyunm

YNAaKOBKa MMEET TaKOE YNCNO

KOHTAKTOB C noTpebutenem,
KOTOPOE 3KBUBAJIEHTHO
meana-broaKerty B
HEeCKO/IbKO MUJI/IMOHOB
AONNApPOB B rog,



'CKynoun nnatut ABa*KAabl?

Tbl cam Bepuwb, 9T0 TaKoe GbiBaer?..

HAYECTBEHHO

BECNJIATHO

—_
- —
-
-
- -

Yb6eu ceba!

JIELLEBO



OcCHOBHble KOMNOHEHTbI BU3ya/IbHOM
NAEHTUYHOCTK bpeHAaa

NNorotun / LiBeTOBaHA
LWPUPT CXema

MepcoHax/
CnuKep

CnoraH




Mouemy 6peHA-OYK — He naHaueA?

PblIHOYHaA CNUTYauunAa NOCTOAHHO MEHAETCA

PerynﬂpHo MNOoABNAKOTCA HOBbl€ BO3SMOXHOCTMU,
MaTepunasibl, KaHa/ibl I-(ON\MYHMK8LI,MI?I, nT.AO.

ByepallHue pelleHUA OKa3bIBaloTCA YCTapeBLMMN U
He NoaxoAaT ANS ceroAHALHero AHA

Bce bpeHabyKMU-MaHyanbl-ranananHbl U T.4. B 06LEM
NpPaBUAbHbI, HO OTPAHNYMNBAOT TBOPYECTBO M YACTO
[A0T COOM B KOHKPETHbIX CAyYasnX

He 6biBaeT abCONOTHO OAMHAKOBbLIX PbIHKOB



BusHec-Keucobl

|

e [lBe cambie npogaBaemble |
KaTeropmm Ha POCCMMNCKOM
PbIHKE HAaMWUTKOB U
NPOAYKTOB NMUTAHMUA:

— Boaka v nmBo

.

— KoHauTepKa n 4yau



Kak oueHuBatb Au3anH?

BPEHONHT MPOAYRT NOTPEBUTEJIb

® COOTBETCTBME ® ACHaA AeMOHCTpauuA ® NoHMMaHune LA

NO3NUNOHUPOBAHUIO

ONTUYECKUN
SPDEKT:

¢ BblaeseHNe Ha NOoJIKe

YHUKAJZIbHOCTb

® HEMOXOMXECTb
® 3alMOMUHAEMOCTb
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DA Bocnpusatue onpeaensie
arketing

2N
fide




[losaMumoHunpoBaHue, BocrnpusaTue
N peanbHOCTb
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OcobeHHOCTM HALLMOHA/IbHOIO 3aCTO/bA:
6e3 non-nnTpa HMUKakK




PesynbraT? /iInpep pbiHKa!l

EXTRAORDINARY PURITY IN EVERY DROP .
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CTPATErMA NTUAEPA




MATEPUA/I




Jinpep pbliHKa? A panblle yto?

1.Tonbko nnaep pbiHKa AONKEH UTPaTb OT
0H60pPOHHDI.

2.J7lyywasa obopoHUTENbHAA CTpATErnA - 3TO
MY>XeCTBO aTaKkoBaTb CamMoro cebs.

3.CnnbHble KOHKYpPEeHTHble XoAabl Bceraa
NONKHbI 6bITb 3a6/1OKMPOBAHDI.
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JIOroTun: YTo Ba)KHO?




Pe3synbraT?

+78%

Bocnpuartue
onpeaenser
peasbHOCTb!



YnakoBKa:
KOMMYHUKaUMA NO3ULLUOHNPOBAHUA

AETATIN
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CNELNPOEKTbI




Pesynbrar?




Kak nonactb B AeBATKY?

=bAJdTHKA

HOMEF Y

SEMBI CMELLAJH BOAKY C HHHBOM 34 BACT!]
“




[nobanbHbIN pe3ynbrar:
nuso Nel s Espone!
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EBITDA

: IBONIOUNUA PbIHKA
marketing

THE CHANGE IN MARKETING

Production: Focus on Company

Seller’s Market

v
Marketing: Focus on Customer
Buyer’s Market and Competition
v
Connected Experience: Focus deeper on

Community customer experiential value
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YnpouwauTte n ycunmBauTe
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Pesynbrar?




NCNONb3OBAHMUE 3HAMEHUTOCTEMN

TPACT - OH KAK 4,
TONbKO BAHK!

KPEOAWUTHI: CKMWAOKA - 50%

EBITDA

marketing

BKJIAlbl: CTABKUW BbIPOCJIU




*
EB'TDA DIMENSIOS OF BRAND PERSONALITY
marketing
Brand Personality
Sincerity Ruggedness
Excitement Sophistocation
Dimensions
Competence

Down-to-Earth Daring Reliable Upper-Class Qutdoorsy
Family-Oriented Trendy Hardworking Glamorcus Masculine
Small-Town Exciting Secure Attractive Western
Honest Sprited Intelligent Charming Tough
Sincere Cool Technical Feminine Rugged

Traits Real Young Corporate Smooth
Wholesome Imaginitive Successful
Original Unigue Leader
Cheerful Up-To-Date Confident
Sentimental Independent

Friendly Contemporary




OT paunMoHanbHON MHHOPMALUN K
3SMOLUMOHANTBHON KOMMYHUKaLNK

onpasgeiBaeT CpeacT

*. Fr poceTb

,'\ u nPOCTO 0,,,,3.(,,5







Mau

INNOVATE







TPAHCMNOPT. 3amevatensHbii NOA3POK
ANA BCEX, KTO NobUT e3auTb, Nnasars,
NETaTH ... U NPUAYMLIBATL HOBLIE UIPYLWIKK,
HYem Gonswe BO/NWEBHbIX

CYHNYYKOB, rem
6onbwe rybukos LEGO
- ¥ 1em Bonbwe nNpocrTop
ans ganTasvn!

BONNWEBHbLIV CYHAYYOK'.
BCE LETW NKOBAT,
BCE MAMbI COBETYHOT.

o v

TOro 1 s jan
SAMBIYIMT.»

MILKY WAY" - 910 nexnoe
MOAORI06 CYUIe 1Y NHTATCALIONT
IERMOTO MOJORSN, HOKPRITOR
DETNONOTIIIN MOJONILIM IHOXOTHA0N.

| —




[1ATb 31eMeHTOB yCNnewHoro An3anHa
NPOAYKTOBOW YNAKOBKU

OHa AonXKHa

6bITb BUAHA -

MaKcrmanbHO
YHUKanbHa
| anneTuTHa
| |
|

’ MpeacrtasnAaTb

l MpocTa ]

LEHHOCTb




OCHOBOW APAMBEP NOKYNKWU B CETMEHTE — BKYC!

* [loTpebutenn NbIOT Yal, NOTOMY YTO OH AOCTAaBAAET UM YA0BONbCTBUE U
HacnaxkaeHue

6 R Cm-




Crapasa ynakoBka Curtis:

KpacHasi n"MHMA: YyepHbIA Yai, YepHblii apoMaTU3UPOBaHHbINA Yal

i = .

Beppus dect
CO BKYCOM

LleitnoH Monpg
CafoBbIX AroA

LIeMSTIOHCKNI Yaii

3enieHan IMHUA: 3eJZIeHbIW Yal, 3es5ieHblX Yail C apoMaTaMm
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CO BKYCOM 3K30TUYECKUX
dpyKTOB

3nnn X3B3H
CO BKYCOM sibsi0Ka
M anenbCcuHa
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Menucca ®ons
C MENnNCCon n MATON,
apoMaToM anesbCuHa

Spn Fpau MawH
c apoMaToM 6epramoTa
W BaHUNU
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JleMoH J131H
CO BKYCOM
JINMOHA U flanMa

hpyKTOBO-TPABAHOW UYai

e

T Y ey

FpeHaguH
Oexasio
co BkycoM rpaHat06



AIMNMETUTHOCTDb
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B HOBOM AMU3AMHE BKYC NMPOAYKTA BULHO CPA3Y!

L y

CURTIS'

TRUFFLE

25




HOBbIN AU3AUH

eee¢ e e ee

TEKYLLUXA AN3AMH

CURTIS CURTIS CURTIS
Rich Royal

Original
Earl Grey Kenya

Ceylon Tea
"7

é€ € € e
CURTIS CURTIS

CURTIS
CURTIS
Orange & Tiramisu

TRUFEL (MO ERATE

Truffle ' !
Black Tea Chocolate . oy
mote 28 = D
"’ ‘lf' "1

Yunnan

CURTIS
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2 CURTIS CuRTIS CuRTS
CURTIS CURTIS CURTIS - oRLAE o~ PRAL B
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[le4yaTHaA peKnama

HeobbiuakHbiv Nan HeoobiiarHbir Nar

Reptnc
Fresh Mojito o L Keptrc Bountea




PE3Y/IBTAT - cambin BbICTpOpaCTYLLUNM
bpeHa B KaTeropuu !
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NMuaHoBanuA-2011: pecTanJIMHI BCeU INHEUKHU

B 2011r npousowen nepexoq Ha HOBbIM KNAaCCUMYECKUN AN3aNH NAYKN C LLEeNbIO
NOAYEPKHYTb KAYECTBO M HATYpPa/IbHOCTb Yasa MancKkun.

Mo pe3ynbTaTam NOTPebUTENbCKUX MCCNeA0BAHNI 3TO N03BOAMAO obecneynTb
BbICOKOE BOCMPUHMMAEMOE KaueCTBO NPOAYKTa.



NMuHoBauuA-2013: 3an1yCK 3JIMTHOMN JIMHEUKH

YepHbiit yaii 4 Apomalms.v KopoHa Poc. CneuyanureThbl OT60pHbIN Apomatus. u
YyepHbIi Yai o
sku 6 sku Nmnepwnn 8 sku 14 sku 4 sku 3eneHbin 11 sku

=

B 2013r. «MancK1un» BbIXOAUT B NPEMUNAJIbHbIN CETMEHT C HOBOM IMHenKowm!



‘B HOBOM JIMHEHKe POCKOIUHAA KOJL/IEKIUA YEPHOTI0 U
ApOMAaTHU3UPOBAHHOI'0 YEPHOI'0 Yad B calleTax

Yépunbin yaii:

BAAFOPOAHBLIA NPAHbIG KEHUACKNA
UEWNOH BOCTOK BEPFAMOT TEPNKWA
MEPHER YAN NEPHER YAR SETHUA YA NEPHBIA YA
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25 CAWETOR 25 CAWETOB 15 CAlLEYOS ! 25 CAWELTOB

YépHbill apoMaTHU3MPOBAHHDIN Yali:
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CMOPOANHA AYWKUCTBINA NUNOBLIA YEPHOCIUB
C MATOM YABPEL NMPAHWK MEN C MEAOM
HEPHWA AR ‘ItI'HNﬁJ‘_iAﬂ ‘It?lﬂiﬂ YAk ! NEPHEIR NAR YEPHMA YAR
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OPMEHTAUNA HA RKTUEHTA

Heobxoammo noHMMmaTb LEHHOCTU KANEHTA Heobxogmmo Hanagutb
o CocpenoToubTecb Ha X HEBbICKA3aHHbIX, MOCTOAHHOE B3aMoZencTeume C
HEBHATHbIX, YACTO CKPbITbIX NOTPEebHOCTAX K/IMEHTOM, TeCTUPOBAHMe,
e  [lonxKHbl NpeanoXntb bonblie, yem NMPOBEPKY NPOAYKTOB HA BCEX
cyuiecTsytowme notpebHoOCTH, 3anNpockl U 3Tanax — OT KoHUenTa Ao
cneundurKaumnm dMHANbHOrO NPOAYKTA

e  Bonpoc “noyemy?” 6onee BarKeH, YEM «4YTO?»
Heobxoanmo 6biTb IMLOM K INLY — NPUKacaTbCA K
peanbHbIM KIMEHTaM

e  BKAOYUTb MX B MPOEKTHYIO KOMaHAy

e  N3y4ynTb KAMEHTA C HECKONbKUX CTOPOH

XJIEBOY

NMupamuga Macnoy, nepBas Bepcua



BoBneyeHne noTpebutenen

{ PacwwupeHune Daskl KNUEHTOE — NOMUMO ]

BOBNeYeHHbLIX KIMMUeHTOoB

- .

MccnegoepaHWe pelHKAa — HE TONBKO YTODLI

OO cnNaHupoBaHHOE TECTUROBaAHWE
NMUEHTOB W 00Opa3lUoB — UCNONbL3YWUTe
CTpOr1e, co UEIEIHHI::IB MeToaQMnorMm

yOeouTLCcA U OeWCTBOBATL, HO M B Kade Bg,
BBOAHBLIX AaHHbLIX ANA MOgenu
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Accolade

Project
My Gates
Gate Line-up
My Projects
My Assignments
Add New Project
My Timesheets
Status/Risk Dashboard
Process
Models
Template Library
Reference Tables
Configuration
Portfolio Snapshots
Process Dashboard
Resource
Pools
Planning
Pool Management
Resource Dashboard
Resource Editor

Portfolio

Portfolio Overview

Strategic Initiatives

Portfolio Dashboard

Portfolio Ranking

Roadmap Viewer
Ideas and Concepts
Welcome

120 ngen. 30 TecToB,
Ha BbIXOAe TMHENKA NMHHOBALUMOHHbIX NpoaykTos Curtis

Home My Profile Help Logout

Portfolio Dashboard

Advanced Search

sopheon

{.} Set as Home

v | Back | Forward | Clear Selections

Current Selections

Financial Summary (Figures in US$ '000)
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Process Model
Classic Stage-Gate

ITreol_;'jesct Name 20 ::12?142 Market # of Projects Revenue NP¥ Cost Ac-ll:_l.;a:):::ests
Project Closed @ Open | 1 18,000 5,727 10,124 1,024
Project Class @ Product Project | 2 32,600 3,621 29,400 3,400
Scenario @ Proposed | g 127,200 16,769 102,099 5,199
| 10 171,250 19,443 147,526 15,276
Status by Stage and Investment ax@e? -

AbcontoTHO
HOBbIWN Ha PbIHKE

NpPoOAYKT

Process Discovery Scoping Build Business Case Development Testing and Validation Launch
Classic Stage-Gate 3 5 3 3 : a3
Process (21 CFR Part 11)# Discowery Scoping Build Business Case Development Testing and Validation Launch

S-G Project Gantt ...

} Project Gantt Chart
4



Kak oueHuBatb Au3anH?
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EBITDA

marketing KOHTaKTbI

AHOpen PykaBULLHUKOB
Ynpasnsawowmmn [apTHep

Rukavishnikov@ebitda.pro
+7(985)991-991-0
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