ABBYY

PASPABOTKA CKBO3HbIX SALES&MARKETING KPIs
Ha npumepe peweHnn ABBYY

ANA ROPNOopPaTUBHOINO CErMeHTAa

Onbra PpymKunHa e
PykosBogutenb otaena mapketmnHra ABBYY Poctua

"ht 2015 ABBYY



- ABBYY
CopepKaHue =

® [lpegnocbl/ikKKU, NN KOMY HYXHbl CKBO3Hble KPIs

e VHcTpymeHTbl Sales&Marketing, cteneHb BAMAHKUA

Ha Npoadaxu

® CocTaBHble 3/1eMEeHTbl CUCTEMDbI




HYacto 3apgaBaemble BOMPOCbl MAapPKeTO/1I0FaM ABBYY

O  Kak UMUAXKEBbIE aKTUBHOCTW BIUAIOT Ha NPOAAMM?

O 33a4em HeobXxo4MMO MHBECTMPOBATb B MAPKETUHIOBYO KAMMaHUIO?

O CKOJIbKO A0X04a obecneynT peanmsauma MapKETUHIOBOM aKTUBALMN?
O CKOJIbKO HEOBXOAMMO NMAO0B, YTObbI opumc BbiNoHMA KPI no goxoay?

O obocHOBaHWE MapPKETUHIOBOro btoasKeTa B CTPYKTYpe A40X0408 /
pacxoa0B opuca

u mo.



CTpyKTYypa B3anmMoaenCTBUS

[MpoAyKTOBbLIN AeNapTaMeHT
ABBYY DC HQ

Paspabotka u npoasuxkeHne WW
KPIl: PNL DC WW

Od¢uc ABBYY Poccus

MNpoasukeHne 1 npoaaKun 8 Poccmn
KPI: PNL DC B Poccum

OTaen {}

MapKeTuHr
npoaax

ABBYY

HanpasneHua paboTbl MapKeTUHTa:

= MccnenoBaHuA: pblHOK, ayamMTopus,
NPOAYKT

= Pa3paboTka no3mumoHnpoBaHmin n GTM
cTpaTermm

= AHOHC NPOAYKTOB, MNPOABUMKEHME U
noAdep»KKa npoaax

Llenn MapPKETUHIa:

= YPOBEHb OCBEAOMNEHHOCTU cpeamn LIA
= JIOS/IbHOCTb 3aKa34MKOB / NapTHEPOB

= MOAMAEPIKKa NPOoJaXK 1 reHepauma 1naos




Kntouesblie Te3ncbl GTM cTpaternm gna rpynno ABBYY

NPOAYKTOB KOPMNOPATUBHOIO CErMEHTA

O OpueHTauma Ha paboTy c KpynHbIMM KomnaHuamm TOM-10/100 B

Ka*KA0M OTpacau
O PoKyc Ha 4 KNoYeBble OTpacau
O Mogenb npoaax: npAMble NPOoAaXK1 / NPoAaXKKU Yepes NapTHEpPoB

O Thought Leadership — ocHoBHOW noaxoa NO3NMLIMOHNPOBAHUA U

npoasmnxeHunA



O630p KPI (2014 r.) ABBYY

Q KPI gna Sales Force — Revenue Ha roa,

Q KPI ansa Marketing

= Kon-Bo cobcTBeHHbIX / oTpac/ieBbiX /NapTHEPCKUX MePOonpUATUIA N X
KayecTBO

= Kon-BO Kencos 1 nybankaymim

Q 3ddeKkTnBHOCTb Marketing c TOUKM 3peHMA CTENEHUN BAUAHUA
Ha pocTtuxKeHue Sales KPl oueHMBaeTcA Ha Ka4eCTBEHHOM

ypoBHe



ABBYY

3ajava:

pa3pabotatb U BHeApuTb moaensb KPl ons
Marketing, oTpaKatoLlyro cTeneHdb BAUAHUA Ha
AOCTUKEeHne GUHAHCOBbIX NOKa3aTeNEMN



ABBYY

Ans dopmmpoBaHma paboTtatowen moaenm KPl Heobxoammo:

= Hannune daktnyecknx JdHHDBIX ona BbictaBneHna n obocHoBaHUA LeneBbix
NoKa3aTenemn

" HaAMyMe HeobXoAnMbIX OunsHec-n POLECCOB, noaaepunsatowmx moaens
perynapHoro cbopa 1 aHanM3a Lenesbix nokasarenem

Llenb KP| —

nomoraTtb 6U3Hecy, a He melwaTb



o o ABBYY
[lochenoBaTeNIbHOCTb AE€UCTBUNA

1. AHaNn3 BOPOHKMU

2. AHanuns nHctpymeHTtoB Sales & Marketing

3. ®opmupoBaHume ckBo3HbIX KPI



ABBYY

AHaNn3 BOPOHKMU
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AHanuns3 nnpgos, 2015 ABBYY

g
Coenku

35% ot obuero # nuaos

89% .
Sales Qualified Leads e

40% ot obLero # nuaos

0 :
g Marketing Qualified Leads .496/

82% ot obuwero # nuaos

A

Obuwee # nnnos — X

Disqualified Leads - 18% ot o6uero # nnpaos
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AHanun3 1MA0B NO UCTOYHUKAM

Marketing
Qualified Leads

~_

Sales Qualified
Leads

~=

Deals

Share in
weighted
pipeline

T Z X /
KNVEHT 3BOHOK

n/a 85% n/a n/a 48% 75%

Bxoasauwmm
3BOHOK

100% 60% 50% 54% 3%  21%
97% pnoxoaa

peasin30BaHo @ O\lﬁ 0\1))

B 3 KaHanax



BansaHue Sales & Marketing Ha npogaku ABBYY

CteneHb BAUAHUA Ha NPOAAXKMU:
«J/lnaepos BbIOMpPaAtOT Yalle»
KPI: awareness, oona pbiHKa

/ Trade |
Marketing/f "

/ MNpamble
CteneHb BAUAHUA HA

- | MPOAAXKMU /
/4 CreneHb BANAHMA HA
npoAaamu: 3% aoxoaa = npoaaxu: 97% aoxoaa

KPI: konnyectso ningos KPI: Revenue



ABBYY

NHcTpymeHTbl Sales & Marketing

CTeneHb BAUAHUA HaA npoadaxu
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NMHcTpymeHTbl U KPI Sales Team ABEYY

NHCTpYMeEHTbI KPI

*= Account Management

= Partner Management Revenue
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NHcTpymeHTbl n KPl Marketing

TeKyLWmm KNNeHT

NHcTpymeHTbl Marketing

= Meponpuatus,
HanpaB/ieHHble Ha
NOANBHOCTb

= Sales Kit noa KnneHTa

“ T[opaeprka UMUAKa nmagepa
pbiHKa DC

KPI

ABBYY

NPS — 30%
AKTyanbHbIM Sales Kit

Bocnpusatmne LA no atpubyty
«NNOepcTBo» He HUXKe 85% cpegm

LIA.

Bcero He meHee X nybanKkauuin.
He meHee Y nybanKkaumm c
[/TaBHOW PO/bO
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MHcTpymeHTbl Sales & Marketing

[lapTHEp

NHcTpymeHTbl Marketing

= (CbbiTOBbIE aKLUK C
napTHepamu

= (COBMeCTHbIe MeponpuAaTnAa c
napTHepamu

= [logpep:KKa umuaxKa amgepa
pbiHKa DC

KPI

ABBYY

Kon-Bo ningos

Bcero He meHee X nybankauuin.
He meHee Y nybaukauum c
[1TaBHOW PO/bO

OxBaT npodunbHom LIA —Z
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MHcTpymeHTbl n KPl Marketing ABBYY

X0oNnoAHbIN 3BOHOK

NHcTpymeHTbl Marketing KPI
* MOHUTOPUHT TEHAEPOB B OTKPbIThIX = Kon-so nnpos
UCTOYHMUKaX

* Hanwuuue aktyanbHoro Sales Kit B
KNOYEBbIX OTPACAAX

» OrtpacneBoin Sales Kit 7
= Bcero He meHee X nybankauum.

He meHee Y nybankaumin c
= [lpoaBukeHune cueHapues Ha [aBHOW PONbIO
npodunbHyto LIA, noaaeprkka

MMuaxKa nnaepa poiHka DC * Oxsat npodpunbHon LA -7
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NHcTpymeHTbl n KPI Marketing

NHcTtpymeHTbl Marketing

|
BxoaaLwimm
3BOHOK

Meponpuatue

Nyb6ankauyms

MpoasuKeHue cueHapues Ha npodunbHyto LA,
noageprkka umuaxa nmgepa pbiHka DC

Online Marketing
MpoasuKeHue cueHapues Ha npodunbryto LA,
nogaepXka ummaxa nngepa pbiHka DC

Online Marketing

OTpaC}'IeBbIe U TEMAaTUYECKHNE MeponpmnaTmnA

MNopaepKka nmnaxa nangepa poiHka DC

MpoasuKeHue cueHapmes Ha NpoduabHyto LA,
noageprkKka umuaxa nmgepa pbiHka DC

ABBYY

KPI

Kon-so nnpos

Bcero He meHee X
nybamkauun. He meHee
Y nybankaumm c rnaBHom
PONbIO

OxBaT npodunbHom LA —
Z



ABBYY
CreneHb [MPAMOTO Bananua Sales n Marketing

Ha HAaNnoJIHeEHNE BOPOHKHU

TekyLwum KNMeHT 100% 0%

MNapTHep 70% 30%
X0oNnoaHbIN 3BOHOK 80% 20%
BxogAawmm 3BOHOK 7% 30%
Cant 0% 100%

MeponpuaTtue 30% 70%
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ABBYY

dopmunposaHmne ckBo3HbIx KPIs

21



ABBYY

KPIs Calculation, Revenue target 2016

KoHBepcusa CpegHui
NcTOYHMK napl B Aons pasmep | KPIB nnpax (#) KPl 8 chenax
BbIpyUKe (#)
CAENKM CAENKM

TeKyLWNIN KANEHT 100% 54,0% - 153 153 -
MapTHep 60% 37,6% - 131 79 -

XonoabI 50%  5,4% : 72 36 —
3BOHOK
BxoaALmMin 3BOHOK 54% 1,5% - 31 17 -
Cant 3% 1,5% - 456 13 =
Meponpuatune 21% 0,1% - 12 1 -

ObLlee KONMYecTBo - - - 856 300 -
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KPI Sales n Marketing

KPI KPI B # KPI B #
UcTouHmK KPI 8 py6 B KO/-BE B # MA0B AN B # IMAOB ANA
nmaos Sales Force Marketing

TeKkyLWmUn KAUEeHT
X0ON0AHbIN 3BOHOK
MapTHep
BxoaaLwmnmn 3BOHOK
Cant
Meponpuatue

O6u.|,ee KOJINYECTBO

1

N

w

iSS

X
X
X
X
XS
X

X

total

131
72
31

456
12

856

92

51

22
0
2

320

39
22
9
455
10
535

ABBYY
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Bioaxet Marketing ABBYY

TeKyLWUN KAUEHT

MapKeTVIHFOBbIe MapKeTuUHrosble
pacxoabl, pyo pacxoabl, %

NapTHep Xz -Y, Z,%
X0N0HbIN 3BOHOK X5 -Y, 2%
BxoAALMii 3BOHOK X4 -Y, Z,%
Cant Xc -Ye Z%
Meponpusatue Xs s Z:%
O6LLee KONMYecTBo Xiotal Yiotal 100%

Obwmm brogxKeT no pacxogam — ....pyo.
[ona Marketing coctaBndaeT ...% OT CyMMbl BCEX PacX040B
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ABBYY

CocTaBHble 3/1eMEHTbl CUCTEMDI

25



ABBYY
CocTaBHble 3anemeHTbl CUCTeMbI

v [laHHble N0 UCTOYHUKAM «AeHer» B Kon-Be 1 B pyb.

v [1aHHble no cteneHu BanaHua Sales Force n Marketing Ha HanonHeHue
BOPOHKM MO KaHanam

v [laHHble No % KoHBepTaLun NMA0B B AEHbIM

v

v KPI B nnpax c pazbmBKkon No KaHanam

v' Habop peneBaHTHbIX Sales & Marketing MHCTpyMeHTOB 4151 KaXKA0ro KaHana
v' MapKeTMHIoBbIN BIOAXKET ANA KaXK4oro KaHana

v BbusHec-npouecc, obecneymnBatowmin BBeAeHUeE U aHaN3a AaHHbIX
26



ABBYY

Cnacmbo 3a BHMMaHuUe

Bonpochl




