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BPEHOWUHT

* Pa3paboTKka no3nMUMOHNPOBaHUSA
* KaKk poctnub peneBaHTHOCTU U anddepeHuymaumm?

» loHeceHMue cyTh bpeHaa yepe3 KOMMYHUKaALUIO
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Mapua Konocosa
mkolosova@vpmarketing.ru

=22 YTO A Aenato ceroaHA

@ PacckasbiBato Bam npo
6peHANHT N1 KOMMYHUKaL MO

@ [1poBOXKY nNpaKkTnyeckme
3aHATUA

© OTBeyvato Ha Bawmn sonpocsl

YTo A Aenalo KaxKAabiv AeHb

@ AsnAarocb NapTHEpPOM
KomnaHum VP Marketing

@ KoHcantuHr B Bonpocax
CTpaTerm4yeckoro mapke-
TUHIa U NPAKTUYECKOWN
peanunsaynm ctpaternm
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Yro Ttakoe BPEHAWUHI?
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OnpepeneHue bPEHOAUHIA

” 9TO Npouecc CO34aHNA YHUKANbHOIO MMUAXKA NPOAYKTa B yMaX
notpebutenein. bpeHAMHr NnpecneayeT CBOEN LLe/bHO 3aBOEBATb
cyliecTBeHHoe n gnbdepeHLnpoBaHHOE NPUCYTCTBUE HA PbIHKE
ANA NPUBAEYEHUA U yAePKaHUA N0ANbHbIX NoTpebuTtenen
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3TO MCKYCCTBO NPMBOAUTL B COOTBETCTBME TO, NOAM AYMAIOT
O BalleM NPOAYKTe UM KOMMaHUM C TeM, YTO Bbl Bbl XOTENN,
4yTobbl OHM AyManu
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” 3TO NOCTOAHHbLIN NPOLECcC NOHUMAHMSA NPOLLIOTO U HAaCTOALLErO
Baller KOMMNaHUWM U NPOAYKTA, U MOTOM — CO34aHUNA KCTPOMHOMN
NCTOPUN» ANA Baller KOMNAHMKN U ee NPOAYKTOB C NPULENOM

Ha byayLuee
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3TO TO, Ha YTO JIeHUBbIE N HE3PDEKTUBHbIE MAaPKETO/IOMM TPATAT
CBO€ Bpems, YToObl Ka3aTbCs 3aHATbIMM
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Yem mbl 3aimemca ceroaHA

OcHOBHble TeMbl B pe3synbrate Bbl...

* JnemeHTbl bpeHanHra * Y3HaeTe noaxoAapl K pa3paboTke
NO3NLNOHMPOBAHUA,
* [o3NUNOHMPOBAHME.
31eMeHTOoB bpeHanHra,
KakK ero pa3spaboTtaTtb
KOMMYHUKaLUMK

* Bpudbl KaKk cTpaTeErMYECcKUmn
NHCTPYMEHT pa3paboTku
bpeHaa n NnpoaBUKEHUA

* [lonyynte NHCTPYMEHTbI,
KOTOpble MOXXHO byaeT
MCNO/Ib30BaTb B MPAKTUYECKOM

* [loaxoAabl K CO34aHUIO pabote
AnddepeHumpyoLwen

* [lonyynte maTtepuan gna
KOMMYHUKaLNn

PAa3MblLW/JIEHUN U BAOXHOBEHMUS
* [lpaKTnyeckue 3agaHuA

‘LPM| Very Practical Marketing 2014 Mar_ke\ti‘ngm 6



/IEMEHTbI BPEHAUHIA
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Y3HaiuTe 310 6peHa...

Ero uctopus Bceraa KpyTa. M Bcerga ¢ asnemeHTom
ctopnpusa. Ero muccusa — cnactm mmp ot 3na

Ctunb Bo BCcem (0cobbIM MapTUHUK, Be3ynpeyHbIn
CMOKMHT...)

Bcerga Ha ocTpue TeEXHO/IOTUI

Jlydwana pesyLwKa — ero. A elle nydiwe — ase...

Jloro, cTaBLlee KAacCuKom

B okpy*eHun BPEHIOB (c 6onbluoi 6yKBbl)

He npocTo npoasuKeHne — Lenoe KynbTypHoe cobbiTue!

‘LPM| Very Practical Marketing 2014 Markeﬁngm 8



//:4

~LPM| Very Practical Marketing 2014 Marketi_ngm 9



~l;PMl Very Practical Marketing 2014 Marketingm 10



Be3ycnosHo y3HaBaem, cnocobeH Ha o6HOBNEeHUe, Bcerga B TpeHae

DESIGNING

007

50 YEARS
OF BOND
STYLE

* Moxanyi, egUHCTBEHHOE UCKtoYeHMe HeobXoAMMOCTH Ana BusHeca

~LPM| Very Practical Marketing 2014

* Uctopus: y3HaBaeman OCHOBa +
MHHOBaL UK

* CTUANb = CUNbHbBIN AU3alH

* TeXHO-HOBMHKM KaK
oTInYnTE/IbHAA YEPTA

* Jloro n mys. Tema, ctasLuume
«MKOHammn» bpeHaa

* CeKcC KaK HeoTaennmas
XapaKTepuctuka*

Mnwoc:

* KobpeHANHT 1 cunbHble
KamMnaHWM NO NPOABUNKEHUIO

Marketi_ngﬁ 11



BPEHp,bI CTPOATCA U AOHOCATCA Yepe3 UX 3/1eMEHTbI

7
Yota w

Bbl 3TOro
AOCTOUHDI!

Jl0BPbIH

Qunekc

Hawnpercs Bce
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http://www.sales-kit.ru/sites/default/files/_dobry_logo.jpg

dnemeHTbl BpeHpa (anpeHTUKa) .| Ctuauctuka 6perga

| CeHcopHasn cucTema

I BusyanbHas cuctema

TOHaNbHOCTb KOMMYHUKaL UK

YnakoBKa/rpadpuka

HasBaHue Xapakrep

(DO
epon JNlorotun Wpndro! 6peHpa

MHeMOHUKMH

‘[PM| Very Practical Marketing 2014



ApeHTUKa bpeHaa 7/ uMmnagXK bpeHpa

AipeHTnKa bpeHaa

Umnpx bpeHpa

UCTOYHMK/ KomnaHuna [MonyyaTtenb - Luenesan

Bnageney ayamnTopus
Co3gaHue/ NHTepnpeTtauua/

Aencrteune «KOOMpPOBaAHMUEY «AeKoAnpPOBaHME»

FnasHbIN
nocbin

Kem xoTute 6bITH

Kak Bac BocnpuHumaert
PbIHOK

O3Hayvaer

Bawe enaHwue

TOUKY 3peHna apyrmx

CmoTtput B

byayuwee

Hasapg / HacToALlee

CteneHb KOHTpOANA
BNRagenbuem

‘LPM| Very Practical Marketing 2014

BbicoKkas

Hun3kas
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Kputepum Bbibopa anemeHTOB HpeHaa

* 3anomuHatloLLMACcA
*  MmeeT cMbIC/, MOXHO ONMncaTb

* BbI3blBaeT 4yBCTBa U accoumaumm

Ctpateruna HactynieHuA

MocTpoeHue ueHHOCTU BpeHaa

*  MOXHO 3alWNUTUTb 3aKOHOM
OoT NoA4A4eNOK U KOHKRYPEHTOB

* MOoXHO aganTupoBaTb
CO BpemeHem

* MoXHo aganTupoBsaTb AnA
APYrux Kateropuin / pbiHKoB

‘LPM| Very Practical Marketing 2014

Ctpaterna o60poHbI

MopaeprKaHue LeHHOCTH bpeHpa

Marke_ﬁ.ngm 15



bpeHpA ycnelwleH, eC/n OH:

* YeTko andpdepeHymnpoBaH
* AKTyaneH
* ApKo goHeceH Ao notpebutens

* CooTBeTCTBYET CTpaTermm

‘LPM| Very Practical Marketing 2014 Mar_kelti,ngm 16



YeTtkaa nn auddpepeHumauma?

SRS
[T

N 247
- ’
e Fgr
/ ol
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AKTYaNIbHOCTb — Yepes 3BooLUIo0 6peHanHra

coca-cos Ceetols (C@tely

1886 1900s 1940s 1950s

Coke

(oke Ceetoly

Marke.tingm 18
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AKTYaNIbHOCTb — Yepes 3BooLUIo0 6peHanHra

BT e 1

uUCKY

| Look under the cork and you nmy
W find & coupon calling for a cu!\

pren

Tluret stups |1erc
The road cugs of e wwid an Sovmd weds bippy placss s pute. And '

rwud Com s Cads 10 ehase ve mwiine § pon Mo foww st nghadve Fasihas ned s :
b Wiy where sigual yau sn mieed peaned! wed he off e« bed &9

um...:.-u-n—

THLINCAL BEVERAGE.

.
: %\ :
DRINK,
For DLSCRIMINATING
FPEOPLE
‘. L=

Thert's poching like
giving folks wiat they wane S all So :1 luuni ¥

~ » (A
C-arbnnuh l| nBollles TMNN 2 THE 1 OREI
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AKTyaI'IbHOCTb — He BCeé CTOUT MEeHATb

Give

and take’
say l
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ApKaa KOMMYHUKauua — HeobasaTtenbHo TB peknama

It's a beautiful time for an upgrade.

You may be eligible for upgrade

Theres iPhone
And then there’s everything else.
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CooTtBeTcTBUE CTPATErNMU

KAK MOHATb?

‘LPM| Very Practical Marketing 2014



CooTBeTcTBME CTPATErnmn

NOo3sMUMOHUPOBAHUE

bpeHpA cTpaTerus

Crpartermna v nnaH
MapPKeTUHra

‘LPM| Very Practical Marketing 2014 Mar_ke\ti,ngm 23



NnOo3sMUMOHNPOBAHMUE
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[laBaiiTe BCMOMHMM onpeaeneHue no3nLMoHMpoOBaHUSA

Il 310 onpepenenvie npeanoxenns n umMmnaska
npoayKTa/ycnyru/KomnaHuu, YTobbl 3aHATb
MOHATHOE, OT/IMYHOE OT KOHKYPEHTOB MECTO
B cepAuax 1 ymax Lenesou aygutopum I

®. Komnep

['\‘\._\ '\\\“\s‘\\‘

KniouyeBble cnosa

e AnddepeHumnpoBaHHOE NpeaioxKeHme
* YeTKoe NoOHMMaHMe BbIroapl Ana notpebutens
* YHMKanbHOe npeasoxeHue Bbiroabl (USP)

‘LPM| Very Practical Marketing 2014
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YcnewHoe nosnumoHuposaHue — auddepeHumMpoBaHHOE NO3ULMOHNPOBAHME

AnddepeHumauma, a He NPOCTO OTINUUE, €CNU:

* OTAnM4Yme 3Ha4YMMmo No macTaby
* CyuwlecTBeHHas Bbiroga Ana 601blIOro KoainYecTsa NoOTeHUMaAbHbIX NOTpebutenen

* OHO oT/nuuTenbHo (©)
* 370 oTAnymne nnbo He npegnaraeTca apyrmmm, nobo npeanaraeTca HoOBbimM cnocobom

* JIerko KOMMYHULMPYEMO
* TpyaAHO KONMMPYEMO KOHKYpPEeHTamm

* Mo pa3ymHoO LeHe
* 33 370 OT/InYMe I'IOTpE6VIT€I'Ib MOXKeT No3BO/IUTb cebe 3annaTuTb

* [MMpubbINbHO

* KomMnaHuu MmeeT 3KOHOMUYECKMIA CMbIC/T BBECTM 3TO OT/IMUMNE
(P. Kotnep)

‘LPM| Very Practical Marketing 2014 Marke_tingm 26



Mprumepbl popMyIUPOBKM NO3ULUMOHUPOBAHUA:
KBurtacceHuua 6peHpa

BRAND ESSENCE
KBUHTICCEHUMA BPEHAA

N p—
= Jeep

Safety Adventurous
be3sonacHocCTb [OTOB K NPUKAOYEHUAM

Plengp | vieny SCCO

Magical Your ideal skin Feeling free
BonwebcTtBo Bawa naeanbHaa Koxa YyscTBO cBOGOADI

‘LPM| Very Practical Marketing 2014 Mar_kekti,ngm 27



Mprumepbl popMynUPOBKM NO3ULLUOHUPOBAHUA:
KBurtacceHuua 6peHpa

BRAND ESSENCE
KBUHTICCEHUMA EPEHAA

4 N

FHrmenich

Innovative Craftsmanship in Fragrances and Flavors
Since 1895

K MacTepcTBO U MHHOBAL MK, NPOBEpPEHHbIe BpeMeHEM /

‘LPM| Very Practical Marketing 2014


http://upload.wikimedia.org/wikipedia/commons/c/cb/Logo-PANTONE.jpg

MuHMMmanbHO HeobxoamMmble 3nemeHTbl Ana GopMyaNPOBKHU
KBUHTICCEHUUU bBpeHAaa

Bbiroga
(byHKUMOHaNbHaA
W 3MOLMOHAaNbHaA)

KBuHTaCCEHUMA

6peHaa

lNpoAaykToBble LleneBan
aTpubyThi ayautopus

‘LPM| Very Practical Marketing 2014



Kakue aTpnbyTbl Bbl MOXXETe PEKOHCTPYUPOBATb U3 KPeaTUBHbIX MaTepuanos?

INNOVATIVE CRAFTSMANSHIP IN FRAGRANCES AND FLAVORS

SINCE 1895

Bbicokuit ctunb / agenT AnsaiiHa
HaTypanbHOCTb
Nlnpep B MIHHOBALMAX OTPaACAU
CoxpaHeHue Tpagmumn
Py4HOW cO0pKM
‘l’P_Ml Very Practical Marketing 2014 TexHoMOrM4yHoOCTHL




PekomeHayembl yHUBepCcaabHbli noaxoa K ¢opmyampoBke

NO3NLUNOHUNPOBAHUA

W pgaet notpebutento (.....

* TaKk uTO NOTPEbUTEND UYBCTBYET

notomy uto /6naropapa (

‘LPM| Very Practical Marketing 2014

® ©

® ®

©

LleneBana aygutopus
KoHKypeHTHOe OKpy)KeHue

AvnddepeHuMnMpoBaHHaA LEHHOCTb B
rnasax notpeburens

* lononHUTeNbHAA NPOBEpPKa: BbiCcLUan
3MOLIMOHA/IbHaA BbIroga gnA
nortpeburens

NMoppep)XKa: OCHOBHbIE
XapaKTepPUCTUKU NPOAYKTA, bpeHaa

n/vnun ero xapakrep
Marke_ﬁngm 31



Mpumep — 6peHpg Evian

Brand Essence «Baby Inside You» 0

,EI,nﬂ BCEX, KTO XO4YeT COXPaHUTb pebeHKa
BHYTpU ceba (baby inside you), Evian

nepBbIn BblbOp eAn MUHepabHbIX BOA U
HanUTKoB. C HUM Bbl 6yaeTe 4yBCTBOBATb
ceba BeuHO monoabim (340poBbIM, BECe/ibiM)

[MoTomy uTO Evian aTo HaTypanbHaA

MUHepasibHadAa BOAa U3 NpoBepeHHOoro

BpeMeHeM UCTOUHUKA / XapaKTep: | Vaa Y-\
3aA0pPHbIii, C NEFKUM OTHOLLEHMEM K 3KU3HU U EZ
YyBCTBOM IOMOpa). eviar &V Gigy

‘LPM| Very Practical Marketing 2014



MonHasa moaenb NO3NLUOHUPOBAHUA, UCNOJIb3YEMAsA B NPOABUHYTbIX
MapKeTUHroBbiX KomnaHuAax (moaens 2)

BugeHue bpeHpa

(ocHoBHOe coobuieHmne oT 6peHAaa B r1a3ax noTpebutenen)

Xapakrtep bpeHpa 3HaKoBaA cuctema 6peHpa

Apxetun, Ctunb noBeaeHusn, Kak cnocob 0o06uTbCcA y3HaBaemoro,
6peHp Bbipaxkaet ceba YHUKaNbHOro «3By4yaHusa 6peHaa»

KaTteropus
pus/ MoTtpebutenun
PbIHOK

Knioueson KateropuiHbliii LleHHOCTb B rna3sax KIHO‘-IEBO:/I HEL BRI A
WUHCAMUT (nosegeHuYeckue u

WHCAUT (annamuka, Tpenap! ﬂOTpEGMTEI'Iﬂ (rnasHble COLanbHble TPEHAbl, KOHTEKCTBI
KaTEropun, Kotopas onpeaenAeT (yHMKanbHble) GyHKLMOHaNbHbIE U KOHQ/IMKTbI,, KOTOPble onpeaenatoT
Ba)XHOE HaM NoTpebuTenbckoe SMOLMOHa/bHbIE NPeUMYLLecTsa, e W e
noseseHue) KOTOpble Mbl Npeanaraem ) noseseHue)

KoHKypeHTHas cpega OcHoBHble Llenesas ayautopums
onpeAeneHHasn B U BHe KaTeropuu, Xa PaKTEPUCTUKU Mpynna Atogeii, K KoTopoii
share of mind 3a koTopyto 6opemcs u rNaBHble GpYHKLMOHA/bHbIE X-KM, obpalleHo nocnaHve bpeHaa; ee

TO, KaK 3T BpeHabl U KaTeropmm
BOCMPUHUMAIOTCA NoTpebuTenem aTF;?iy;::oiE::f'j'J';H:%T:Tible UeHHOCTM U noBeaeHne

busHec 3apgaun n ctpaterna bperHga

‘LPM| Very Practical Marketing 2014




Moaenb Ha npumepe 6peHaa Fanta

Brand Personality & Archetype

Creator: A creator of playful experiences always with
an exuberant and frivolous impulse. Never serious.

FANTA VISION

CREATE MORE PLAY IN THE WORLD

Brand Identity System

Playful but not frenetic. Simple and modern & connected

to the authentic & ‘natural’ world.

An icon of a playful approach to life in everything we do. Make it contagious: a pandemic of play.

Category Insights:

Fruit flavor CSD has been a globally un-dynamic &
low growth category in last 5 years. But ‘Fruity Fun
Refreshment’ NARTD is dynamic & innovative.
Lines between categories are blurring — we risk
being de-positioned into ‘liquid candy’ by
perceived ‘healthier’ alternatives (e.g. Flavored
mineral water, Still juice drinks, Smoothies).

At the same time more indulgent drinks are
providing new solutions in ‘sensory pleasure’.
(e.g. Starbucks Frappucchino, flavored milk and
yogurt drinks)

Brand’s highest ground

(Brand Essence)
A PLAYGROUND OF SENSORY AMAZEMENT

Consumer experience & Drivers:

A bubbly experience that induces the giggle in all
of us.

Competitive Environment:

Fruit flavored CSD is a ‘sea of sameness’ (lack of
differentiation). ‘Me too’ and flavor variety is not
enough. Winning brands complete on truly
differentiated ideas not flavors.

Brand & Product truth:

Fruity. Bubbly. Life in full color. Magnified by all
five senses.

Plus:

A brand seen to be authentic to it’s fruity
heritage — not a wellness brand but also not
artificial, superficial or plastic at the product or
emotional level.

Human and cultural Insights:

Play is a source of liberation & new possibility.

In the structured and over-scheduled world of
today we need more of it. Especially for teens
who are pressed to adopt the restrictive values of
grown-upness earlier than ever before. Play is
more than an activity it can be a way of life,
regardless of age.

“You don't stop playing because you grow old,
you grow old because you stop playing”

Target:

People who never want to stop living in a playful
way & those who want to re-activate their play
gene. (Epicenter: Teens 16-19.)

BRAND AMBITION: Turn playfulness into big business. Moving from ‘Orange CSD’ to a progressive brand franchise that redefines the category.
BUSINESS AMBITION: pouble Brand Contribution until 2020

PMI Very Practical Marketing 2014




Mpumep WKMPOKO Ucnonb3yemoit nupamuabl b6peHga (moaeno 3)

End benefit / brand essence:
Brand BonAqua (mid 2000s) Helps you to stay Young & Vital

Emotional Benefits Feeling Young & Vital,
Looking Radiant, Beautiful & Healthy

Brand Personality

Youthful Attitude,
desire to feel Vital & Radiant,
Values of User Modern,
Confident and Secure,
Positive

Hydrates, Quenches Thirst,
Clean & Fresh Taste,
Functional benefits Source of Refreshment,
Replenishes Water Balance,
Cleanses Body, For Frequent Use

Pure, Clean and Safe vs. Tap Water,
Natural, Without Additives and Sugar,

Product Attributes Contains Essential Minerals

‘LPM| Very Practical Marketing 2014



UTaK, 4To 0683aTeNIbHO A,0NKHO BbITb B NO3ULMOHMPOBAHUN

Ana Koro: Yro: Noyemy BepuTthb:

€Y ArtpubyTsl/

o OnuncaHue XapPaKTepUCTUKU
Lilenesoi 6peHaa/npoayKra
P POAY o Y)Ke NpoCTpOeHHble
Ayantopuu -
aTpuobyThI
9 Bbiroga ans
&) Knouesble noTpebutens
=~ o ObewwaHuna (atpubyTtos
MHCaNTBI (2
=¥ [ xapaKrtepa)
(4TO BaXKHO, 9 YeTKoeE
- nonb3ytowmecs
YTO BOJIHYET NOHUMaHUe
- Aosepmnem
3TUX Ntoaen) OTAN4YUA OT
KOHKYPEHTOB

‘LPM| Very Practical Marketing 2014 Malkeﬁngm 36



NMPAKTUYECKOE 3AZAHME (1)

dopmynmnpoBKa NO3ULUOHMPOBAHUSA
HOBOro bpeHAaa

‘LPM| Very Practical Marketing 2014



KAK PASPABOTATb NO3ULULNOHUPOBAHUE

‘LPM| Very Practical Marketing 2014



Mpouecc pa3paboTKu NO3ULMOHMPOBAHUA — TPU 3Tana.
Mo3numoHupoBaHMe 3aBepLUEHO, KOTAa OHO BOM/IOLEHO

1. Exploration/ Mowuck 2. Definition /OnpeaeneHune )
3. Translation/ BonnouweHue
(1-3 mecauya) (1 Hepens -2 mecaua)
1. AHanu3 pbiHKa/ BHewHei 1. HeckonbkKo (2-3) 1. Co3pgaHune anemeHTOB,
cpeapl NOTEHUMANbHDbIX TePPUTOPUIA KoTopble 6yayT TpaHCAMpPOBaTb
NO3NLMOHNPOBAHUA Haw 6bpeHAa noTtpeburento:
2. AHaNN3 KOHKYPEHTOB: - Uma
i} 2. poBepKa v sbigeneHue - JloroTvn
3. AHanu3 TeHAEeHUUN nmaupylowen TepputTopumn - YnaKoOBKa
4. AHanu3 noTpebutenbckoro 3. Co3gaHuMe NO3ULMOHUPOBAHMA | | K AP 3NEMEHTbI BpeHANHra
noseneHunnA - UEeNbHOW UCTOPUU, KOTopas - ROMMyHMKaLA
YHUKaNbHbIM 06pasom
5. AHann3 cobcTBeHHOro AndbdepeHumpyeT 6peHa, cosaaeT 2. YTOUHeHue
6peHpa nau npoayKra onpeaeneHHoe BocnpuatTme y nOo3NUMNOHUNPOBaAHUA / ero
notpeburtena aKTyanusauua

Pe3ynbrar: Pe3ynbrar: Pe3ynbrar:
Bbi6bop Hanbonee Mo3nuymnoHmnposaHue

NOTEHLUMANbHbIX CEFMEHTOB. Mo3suunoHupoBaHue AOHEeCeHO Ao notpeburens.
Mepsble nageu no 6peHaa Mo3nMunoHupoBaHU
anddepeHumaumnmn YTOYHEHO

‘LPM| Very Practical Marketing 2014



Exploration/Mouck — camaa o6vbemHan ¢a3sa

1. Exploration/ Mouck

1. PbiHOK/ BHewHAA cpeaa:
CermeHTauuA pbiHKa

OueHKa pa3mepa CermeHTOB U
OnucaHMe 3HAYMMbIX
XapPaKTEPUCTUK CErMEHTOB
Bbibop Hanbonee
npuBAEKaTeIbHbIX CErMEHTOB

2. AHaNN3 KOHKYPEHTOB:
OLI,eHKa npemmyLecTts, HE3aHATbLIX
HWLW Ha PbIHKE U B NPOABUKEHUN
6peHaoB

3. AHanus TpeHp0B
BaXHbl T€, KOTOPblE B/IUAKOT Ha
nosegeHune

4. AHanus notpebuteneiu

5. AHanus3 cobcTteseHHOro
6peHaa au npoaykra

1. Y10 BbiACHAEM?

AcnekTbl aHanusa:

Kateropua/KoHKypeHTbl/KaHanbl/Makp
0-3KOHOMMUYECKHKE , COLMaANbHbIE,
KY/NbTypHble TpeHAabl/ MoTtpeburenun/
MNokynatenu/CobcTBeHHbIN 6U3HeC,
6peHa, NPoAYKTbI

- KakoBa AnHamuKa KaTeropmumn? Kakosa
CTPYKTYpa Kateropuun? ECTb N He3aHATbIe
061acTN 1 BO3MOXKHOCTM B KaTeropmun? Ectb
JIN Yy HAcC Takoe npegnoxeHue?

- KakoBbl KOHKYpeHTbI? KaKoBbl UX CU/IbHbIE
n cnabble CTOPOHDLI? B KaKMX CErMEeHTax OHU
«UrPAOT» M Kak (KaKoBbl X BpeHabl,
KOMMYHMKaLMA), XOPOLLO /I OHWU paboTatoT
c noTpebutenem? nokynatenem?

- KakoBbl OCHOBHbIE MAKpPO U Ky/IbTYpHble
TEHAEHUMN, KOTOPble N3MEHAIOT NoBeAeHNe
notpebutenei?

- Kak notpebutenun otHocATca/nokynatoT
/noTpebnaloT Haly KaTeropuun m bpeHa?
Mouemy Tak? Yto meHaeTca? Moyemy?

- B yem rnaBHas «Heya0BNETBOPEHHOCTb»?
C yem OHa cBfA3aHa?

UHCTpymeHTbI

- KauectBeHHble U
KO/IMYeCTBEHHbIe
CermeHTauuOHHbIe UCCep0BaHus .
Pe3ynbTat: BblAeNEHMNE CETMEHTOB,
onucaHue, pasmepbl , UHCANTDI

- Apyrmve nepBuYHbIe
nuccnepoBaHUA
(Retail Audit, Brand health etc.,)

- HabnopgeHua (Hanpumep, 3a
NnoKynaTensamm)

- AHanu3 BTOpHUYHOU MHPOopMaLUm
CalTbl, KOMMYHUKALMSA
KOHKYpPEHTOB

- PasnnyHble ¢acunwrau,uu n
BOpKLWONMNbI
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lNpo cermeHTaumIO...

YTO0 MO}KHO cermeHTUpoOBaThb?
*  NotpebHocTu (Need states)
® Tunol nosepneHuA Vl/ NN YCTAaHOBKHU

(MoBeaeHue nokynaTenei, Tunonorus
poguTenen)

KonnuecrBeHHaa uan KauectseHHan
cermeHTauma?

° U Ta,u ApyraAa BblaenAT u CErMmeHTbl U ONULWYT

MX MO OCHOBHbIM MPU3HAKAM U
anddepeHumpyrowmnm GakTopam, NOKAXKYT
Kakne bpeHabl KaKMM CErmeHTam
COOTBETCTBYHOT

° TonbKo KonnyecTtBeHHaA cermeHTauma aact
Bam pa3mep Toro njinm NHOro cermeHTa,

notpebHoCcTH

° KauecTBeHHaa cermeHTaUMA NOKaXKeT
I'I'Iy6MHHbIe MOTUBbLI MOCTYMNKOB N CBA3U

‘LPM| Very Practical Marketing 2014

CambiMu 60/1bLLMMM ABAAKOTCA 4,Ba TUMA NOKYNKU:
«TPaAULLMOHHDIN €XXe4HEBHbIM BUSUT» U KCPOYHasA NOKYNKa»

Mpumep 1:

7 cermeHTOB
noTpebHocTen B
HaHeceHbl Ha
K/TaCCUMYECKYO KapTy
noTpebHocTeMn
Cynsidiam.

oe

C, What i3 your MANSZASS N fer valngThia Lars todey?

Seuree: Bot intowews

Regular
Stock Up

Speas!
occazion

Fill In

Awey from
home
Severage

/3.

Mpumep 2:

Pasmep
CermeHTOB No
TMMAM NOKYMNKW.
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YTo Aenatb, ecAn HET BO3MOXKHOCTU npoBoaAuUTb CNO0XKHbIE U Aoporue
nccnenosaHuA...

CoBpeMeHHble METOAUKM U CPEACTBA CBA3U AaloT 60MbLLOIT NpocTop AlomawiHumn sU3UT

AN Bblbopa

HabniopeHue!

* HabnoganTe 3a noTpedbutenem nam nokynatesem B MarasuHe, y NoJku
C NPOAYKTOM UK Apyrom mecTte (napke, knybe, 6onbHULE), rae Bam
MOXKET ObITb MHTEPECHO ero nosegeHmne

» [enalite gomaluHne Bu3nTbl. OHM BCeraa AatoT NULLY ANA Pa3MbllUNEHMA
HabniopgeHune B marasuHe

Pa3Horo poga UHTEepBbIO D T e

* Mpurnacute HecKkonbKo NoTpebutenen B opuc, rae Bbl NpoBoAUTE
BOPKLION 1 B rpynne 13 3-4 yenoBek paccnpocute ux (3To Ha3blBaeTcA
immersion — norpyeHue)

e HanpguTte nHTepecHbIX Bam NtoAen Yepes coumanbHble CETU UK
3HAaKOMbIX M NPOBEeAUTE MHTEPBLIO (MOXKHO NO CKamny)

* [MoroBopuTe C APY3bAMU UK KONJIEFAMU U3 APYTUX OTAEN0B, KOTOpble
MOTYT AaTb HE3aBUCUMYIO TOUKY 3PEHUS

Ha napy aHeit nomeHauTe chepy AeATENbHOCTU

* MNonpobyiTte nopaboTaTb TOProBbIM NpPeacTaBUTENEM N NPOAATD BaLl
TOBap

* [onpobyiTe B MarasmHe y No/iIkM NpoAaThb Ball TOBAp
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Definition/OnpeaeneHne — camas oTBeTCTBEHHaA U Tpebylowas TOUHOCTU CTaauUA

2. Definition/onpeaenexue

(1 Hepena-2 mecaya)

* HeckonbKo (2-3) Tepputopuit
MO3ULMOHNPOBAHMA,

* [NpoBepKa 1 BblaeNeHme
NNANPYIOLLEN TEPPUTOPUN

* Co3pgaHue No3snuMOHMPOBAHMA
6peHaa — LeNbHOM NCTOPUMN,
KOTOpaAa YHUKabHbIM 06pa3om
andodepeHumpyeT nnm
ocTaBAndAeT perception y
notpebutensa. CosaaHue eanHOM
NHTEpNpPeTaLLMM 3TOM UCTOPUN B
KOMaHae

* YTOYHEeHMe NO3MLUMOHNPOBAHUA
nocne 6usHec-UnKNa
(HacTpoWKa, ncnpaBnexHue
owmnbBOK) NNK AnA akTyanmsaumm

1. Y710 BbiACHAEM ?

Ha aTou ctagum npespaiiaem
HabnopgeHna n ¢pakTbl B
WHCAUTDI.

* [nyboKo aHanM3npyem Bce 4YTo
B/NIMSIET HA NoBeAeHMe noTpebu-
Tenen B Halew KaTeropum,

B OTHOLLEHWM Halnx bpeHaoB
M BpeH0B KOHKYPEHTOB

* BbisicHAem «obnactn
HaNpAXeHua» ANs
notpebutenen (tensions)
M C YeM OHM CBA3aHbI

* [poBepAaem BOoCNpUATUE HALLEro
NO3MLMOHNPOBAHUA C
notpebutenamm

* B xoae 6bU3Hec uMKna cnegnm,
KaK Hale No3nuMoHnpoBaHme
BAMAET Ha LieNeBble 3a4a4M
6peHaa (Ha aTo TpebyeTca
Bpems)

UHCTpYyMeHTbI

* [peMmyLecTBEHHO K
KauyecTBEeHHble MeToAbl U
pa3Horo poaa pacuanTaumm u
MOrpy*KeHusn

* AHann3 UHTepHeT-cpeabl U
3KCNepTHbIX 0630p0oB
(Hanpumep, B TOM, 4TO KacaeTcs
TpeHaoB)

* YacTto npepocrtasasetcs
cneuvanmn3mpoBaHHbIMU
KOMMNaHMAMU, paboTarowmnmm B
ob61acTn MapKeTUHIroBowm
dacunanTauumn, NONCKa NHCANUTOB
n «story telling»
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NUHCcalT ponKeH cogeprkatb B cebe obnactb Bo3aencrema, nHaue oH becnoneseH

*  Hacroawwmmn nHcaumt, Tot Kotopbi MTOMOXKET B paboTte Hag,
NO3ULMOHUPOBAHUEM, 3TO HE NPOCTO HabaogeHMe I KOMMEHTApPUM K
KaKoMy-TO paKTy

*  WHcaliT ponyKeH BKAOUYaTb B cebA acnekT noBeaeHUA UAM YyBCTB NoTpebutens,
Ha KOTOPbI Mbl MOXKeMm BO34,eiCTBOBaTb
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Kakoi U3 Tpex nHcamtos Hanbonee cunbHbIN? Mouemy?
Kakomy 6peHAay OoT MOXKeT npuHagnexatb?

Mpumep 1 Mpumep 2
*  3aHATMA CNOPTOM CTAHOBATCA BCE * [obeantenb ecTb B KaXKA0M M3 Hac.
6onee nonynspHbl. MoTpebutenu HeBa*KHO KTO Tbl, Tbl MOKeLLb BbIATHK 33
roToBbl NaTUTbL 6onbLUe 3a npeaenbl NPUBbIYHOIO cebe, 4OCTUYL
KPOCCOBKMU, KOTOPbIE COBMELLAIOT B HOBOro pybexa . B aToT mur Tbl
cebe ynobcTBo 1 KOMpoOpPT NOYYyBCTBYELb cebA TaK e KakK

npodeccMoHanbHble aTNeTbl B TOT MU,
KOraa oHu nobexkaatoTt

Mpumep 3

*  CrnopT — 3TO HE TO/IbKO U HE CTO/IbKO
nobeana. CnopT — 3TO YacTo KOMaHAa,
YyBCTBO JIOKTS, YA0BO/IbCTBME OT CaMOW
nrpbl. Hactoswmum cnopt He obs3aTenibHO
OpPraHW30BaHHbIN TYPHUP, OH MOXKET ObITb
CNOHTaHHbLIM U HehOpPMaNbHbIM, U OT
3TOro TBOE YA0BONbCTBME HUYYTb HE
MEHbLLE.
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MpaBnUAbHbIA MHCAUT NOMOXET CO34aTb YHUKA/IbHOE NO3ULUOHUPOBAHMUE
u 3ByYaHue bpeHpa

Mpumep 1

*  JTOT NPUMEpP He UHCAWUT, 3TO
HabntogeHue

* d‘cll‘ciaé
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‘LPM| Very Practical Marketing 2014



MATb NOTEeHUMaNbHbIX HANPaBAEHUIA NO3ULMOHNPOBaHUA 6blN10 BblaeNEeHO
npu pa3paboTke HOBOro NPoAyKTa

vass: Semantic Territories

“PRIVATE"

“STRONGA SIMPLE"

Urorelenious avancay wayof e &
associaied win Kvass Man one sng
around aireng Kvass Mneral waker,
vooka ~SMok e pRosues

“NATIVE"

I* wams U0 your Sout Ja e
going tackia your granam
Naotre, whaeatipkes o

Kvyass 5 for mane naarty
amasgnas, man rendy and
format when youconte
32 yousar

2. Ha ocHoBaHWUK 3TUX TEPPUTOPUIA
CO3/1aHO HECKO/IbKO MOTEeHLMaNbHbIX
BapWaHTOB NO3ULMOHMPOBAHMSA

\I/PMl Very Practical Marketing 2014

Kvass § o orne for yoosed
and for fose C0% 0 you

“WARM & NATURAL"

“REFRESHING & REVIVING"

Waves and e ocean mean
fesnnass and nvgoratan yoo
getfom owais

“NATIVELY RUSSIAN"

1. OnpeneneHo n onNMcaHoO HECKONbKO
Pa3HbIX TEPPUTOPUIA ANA
NO3ULMOHNPOBAHMA NPOAYKTA

£9

- OO
Concept Liveliness Generosity Sole of Grain Belonging Continuation of
HacTtpoitca Ha Bkyc U xapakTep | JoHOCUMM Bam OTKpbIBaET Tradition
KMBOM Naj Weapbit Kak aywy xneba pycckoro B MpogonxkeHue
pycckaa npupoga pPyccKom Tpaauuuu
Rationale Live Rich taste profile Uniqueness of Kvass is part of being Traditional well
And refreshing kvass taste Russian trusted taste
Value Refreshment + The Authentic Richness and We each are Russian Deeply rooted

replenishment soulfulness of

Taste of Kvass

andkvass is a thing

tradition we don’t

taste thatreally makes us want to change
to feel like this
End-benefit | Vitality for Russian Satisfaction - Full Emotional Inclusivity, being part m
city living Rich Kvass Taste warmness from of a shared feeling,

soulful taste

hidden pride

RTBs Alive fermentation | Best natural Grains thatare Traditional recipe Traditional recipe
ingredients used for the best
Russian bread
Brand Energetic Open, generous, Rich, worm, Friendly, inclusive, m
character Optimistic powerful caring

Modern Russia




NMpumep: npupogHaa soga AKBaHUKA

BOAA XOPOLLEA ®OPMbI I m

Bopna Aquanika — 3To npupoaHas
MWHepasibHaA BOAA U3 NOA3EMHOr0
PE/IMKTOBOIro MOpH

Boaa Aquanika — npoayKT ana noaen,
KOTOPbIE }KUBYT aKTUBHOM }U3HbIO
N 3a60TATCA O CBOEM 3[10POBbE

AQUANIKA

- ‘kv'/

Bcem M3BECTHO, YTO KaXAbl AeHb 340PO0BbIN B3POCbIN
Yye/IoBEK A0IKEH NOTPebnATb He MeHee 2-X IMTPOB YNCTOM
nMTbeBOM BoAbl. ExXeaHeBHOe noTpebneHne Boabl Aquanika
He TO/IbKO CNoCcobCTBYET OUMLLEHUIO M HOPMATN3ALLUM
0b6MEeHHbIX NPOLLECCOB B OPraHM3me, HO 1 BO3MeLLaeT
Heobxoanmoe ana GU3NYeCcKom N yMCTBEHHOM
OEeATEeNbHOCTM YesloBEKa KonyecTso ¢pTopa, KanbLms,
MarHus, HaTpUA, KaanAa U APYrux BaXKHbIX MUKPO U
MaKpoanemeHToB. Aquanika — 3To BbICTPbIN U NETKUi
cnocob Bceraa octaBaThCA B xopolen popme!

McTouHuMK: aquanika.com
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Mogenb Censydiam no3sonseT CTPYKTypupoBaTb NOHMMaHUEe MOTUBAL UM
notpebutenenm B KOHTEKCTE KaTeropuini U MapokK

JKusHeHHada cuna EI[I/IHeHHe
Peammanusa

JKeITaHNN

Imy = > Hp HHaOIeXXKHOCTh

IlogaBneHnue
*KeTaHUIl

3alHI EHHOCTh

[Tpm3HaHue

KoHTpomis

I Z—l|9
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Bopa TpaAULMOHHO 3aHUMAET «NacCUBHYIO» U PYHKLLMOHANbHO-
OPUEHTUPOBAHHYIO TEPPUTOPUIO B CUJTY XapaKTEPUCTUK NPOAYKTA

YposonbcrBue

MunsHeHHaa cuna EanHeHue

Bnactb
YToneHue MpuHapneXxHocTb

axabl

KomdopT

Penakcauma
Nonb3sa gna

MpusHaHue OpraHn3ma

3awWwmLEeHHOCTb

KoHTponb
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ToNbKO ABa KNacTepa MapoK AO0CTUIAN YETKO 3IMOLMOHAIbHOM
anddepeHumauum 6nrarogapa 0ocobbim yCA0BUAM — UHBECTULLUAM U CTPaAHE
NPOUCXOXKAeHUA. AKBaHUKE He YyAaN10Cb 3aHATb YETKYI0 HULUY

YaoBonbcTBUe

*unsHeHHaa cuna /
AKTUBHbIN 06pa3 }KM3HU EanHeHune

HusHeHHaa cuna

AQUA
MINERALE

@ YTONeHMe Xaxabl
BONAQUA. 4nCTOM / NPUPOAHON BOAOM

SHUAYTELTHTAS ITLE3A 848 Kl
"

n PUHaANEeXHOCTb

KomdopTt/
penakcaums

MoaTBepaeHune
cTaTyca

~ HOBOTEPCKAF
w  LENEEHAS

BORJOMI
MpusHaHue e ¥ ﬁ 3awumueHHoCTb

e,
A AT

Ocobada nonb3a

KoHTponb
ONA opraHMsma

aretingl -
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Kputepuu oueHKu noteHumuana Tepputopmm no3sMLMOHNPOBaAHUA

* HeceT 60nbLuylo MAEIO: peneBaHTHO AnA 60abLOM rpynnbl Ntoaen
* BbI3blBaeT 3IMOLUOHANIbHOE BOBJIEYEHUE

* O6paweHo B byayuiee: NCMO/b3yeT «BOCXOAALIMA TPEHA», TOT KOTOPbIA BOT-BOT
3aB/lafieeT to4bMU

* Appecyet notpebHocTb, Npobnemy (0bnactb HanpAXKeHUA)

* ToHATeH//1erko pacckasaTb : MOHATHO YTO 3a NPOAYKT, MOHATHO KaK 1 Koraa
MCMNoNb30BaTb

*  YHuKaneH (4eTko gndpPpepeHuUnpoBaH), ecTb ACHbIE OTINYNA OT KOHKYPEHTOB U
NX CNOXKHO CKONMPOBATb
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EPU®dbI KAK CTPATETMYECKUUA UHCTPYMEHT
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>

_CKynou nnaTtuT ABaKabl?

Tel cam Bepuwb, 970 TaKoe GbiBaer?..

HAYECTBEHHO

=, -
-— - -

Y6ei ceba! _ YTonua

Kpuso [ELLEBO

With courtesy to EBITDA Marketing

‘LPM| Very Practical Marketing 2014



Bpud — 310 3a4aHUE U OCHOBHOM MHCTPYMEHT AMAN0ra C areHTCTBaMM,
AQa U BHYTPU KOMaHAbI

NoTtpebutenb HUKOraa He yBnaut Bawero «Positioning Statement»

Bawe no3suuymMoHupoBaHue byger nepesaHo Yepes KOHKPETHbIe MHCTPYMEHTbI

UHCTpyMeHTbI co3paeT 1 pa3pabaTbiBaeT areHTcTBo
Bbl XXE AOJ/1XXHbl YMETb NMUCATb BPU®PbI N OLUEHUBATDb PE3Y/IbTAT

e Co3paem anemeHTbl, KOTopble byayT * bpudbl ana areHTcTB
TPaHCAMPOBaATb Haw bpeHy, e CoBmecTHana paboTa c areHTCTBaMM
notpebutento: * KayecTBeHHOE M KONMYEeCTBEHHOE
* Uma TeCTUpPOBaHMe pe3y/ibTaTos
* VIS
* YnakoBkKa
* N Ap anemeHTbl bpeHauHra
* KOMMyHMKaUUA

‘LPM| Very Practical Marketing 2014 Mar_ke\h"ngm 55



Bpud — 310 3a4aHUE U OCHOBHOM MHCTPYMEHT AMAN0ra C areHTCTBaMM,
AQ U BHYTPU KOMAHAbI

*  bpuod — 310 3agaHune (ntobomy) areHTCTBY
*  OH gonXKeH NOMOYb areHTCTBY A0CTUYb NPABU/IbHOMO pe3y/ibTaTa
*  OH3a4aeT BCe KPUTEPUM OLEHKM pe3ynbTaTa paboTbl

*  Bce Balwm my4yeHMs 1 NOUCKM Ha 3Tanax pa3paboTku (Mowuck/Exploration n
Onpepanenune/Definition) byayT Bo3Harpa*kaeHbl Ha aTane HanucaHusa bpuda — Bbl
CMOXETE U3N0XKUTb B HEM CBOM MbIC/N

*  Ecnum Bbl XOpoLLO NpoAenann noaroToBUTebHY paboTy, To
(1)Bawa nctopua byaet CTPOMHOM U MOHATHOM BHELWHMM NOAAM, areHTCTBY
(2) oHa bypeT KpaTKoi
(3) Bam byaeT nerko Hanucatb 6pnd

BHumaHue: Ecau eam ca03HO Hanucame bpugh, 3Ha4um npedsapumesnsHas paboma npodenaHa
Hedocmamo4YHo XOpOoWo — 8epHUMeECh Ha wae Ha3ad u npopabomalime Hedocmarowue Yacmu, 00CMuYb
e0UH020 NOHUMAHUSA U Co2/acusa 8 UHmepnpemauyuu, Halimu omeemel Ha 80MPOCHI

‘LPM| Very Practical Marketing 2014 Marke_tingm 56



Obuwan cTpyKTypa 6puda npakTUyeckn He 3aBUCUT OT TUNA 3a4a4n

Bpud gonkeH Nomoub areHTCTBY (M Bam camum) oTBETUTb Ha TPU Bonpoca

3a4yem BaM 3TO HYKHO U YTO

Bbl C 3TUM byaeTte aenaTb

* JTa YaCTb TECHO CBA3aHa C
6M3Hec—3a,u,aqamm M KOHTEKCTOM

* OHa fo/MKHa AaThb
npeacTtaBaeHne o Tom, noyemy
Bbl pewnan genatb UMeHHO TaK

* AreHTCTBO — Ball NapTHep, OHMU
AO/IKHbI XOPOLLO NOHUMaATb, Kak
pe3ynbTaTbl UX PaboTbl
BCTPOEHbI B 06WMi BU3HEC
KOHTEKCT u cTpaTtermio bpeHaa

‘LPM| Very Practical Marketing 2014

Y710 Bbl XOTUTE AOHECTM A0

notpebutens

* JTO TBOpYECKana 4YacTb bpuda.
34ecb MecTo pacckasa Balue
NO3ULMOHNPOBaHNE

* KaKoe Bneyat/ieHne Bbl XOTUTE
co3aatb y notpebutens

* Kakoro nameHeHus B BOCNpPUATUU
M nosegeHunn Bbl XOTUTE OO0CTUYD

* YacTo 33434 MHOMO N HYXHO
yKa3aTb rMaBHbIN GOKyC — oaHa
BELllb, Ha KOTOPOM Bbl XOTUTE
COCpPeaoToumnTLCA

Y1o byaeTt cumtatbeA
pe3ynbraTtom pabot

* JTO TEXHMYECKas YacTb bpuda

* TyT AoMKHbI b6bITb NOAPOOHO
yKa3aHbl pe3ynbTaTbl paboT:
CKONIbKO, B KAaKOM popmarte, Koraa

e [lo/1*KHbl 6bITb NPONKUCaHbI TaK
Ha3biBaemble «dos and don’ts» -
obsi3aTenbHble K UCNOJIHEHUIO
BELM, KOTOPblE areHTCTBO MOXKeT
NN HE MOXKET AenaTb

* ®opmanbHble KPUTEPUM OLEHKH

* N, KOHeYHo, broaXKeTbl
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Mpumep CTPYKTYpbI U coaeprKaTenbHOro HanosaHeHus 6puda

Paspen 6puda NoAacHeHUe, onucaHue

1. UcxoaHble NnpeanocbiNKu
(background)

-busHec-3agaum
- 3apgaun 6peHpa

- AMbunumns bpeHaa

-3HaYMMbIN KOHTEKCT :

Ona cneunduyeckon 3agave
b6puda

2. Kakue pelwseHus byayr
NPUHATbI HA OCHOBAHUMU
pe3ynbTarta pabor

‘LPM| Very Practical Marketing 2014

- KakoBO OCHOBHOE U3MeHeHue B 6M3Hece, KOTOPOTro Bbl XOTUTE AOCTUYDb
- KakoBbl OCHOBHbIE 3aaa4m 6pe|-|p,a, KOTOpPblE Bbl XOTUTE PELLUNTD

- OCHOBHbIle 3HaYMMble ans Bawero 6puda ¢aKkTbl U MHCANTbI, OTHOCALLMECA K
Kateropun/TpeHaam

MoTtpebutensm / Mokynatenam

KoHKypeHTam

- YnaKkoBKe, rpadpuKke nan KOMMyHUKaLum

Xopolwuo, eciv 310 byaeT onncaHo Yepes NnoBeaeHUe U BocnpuaTue
notpebutenen

- YTO KOHKpETHO Bbl byaeTe genaTtb ¢ pesynbTaTamu paboTbl No sTomy 6pudy?
Hanpumep: BbibepeTe 2 BapnaHTa yNakoBKWU A5 faNbHENLLEro TeCTUPOBaHMS
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Mpumep CTPYKTYpbI U coaep)KaTe/IbHOro HanoaHeHua bpuda

Paspen 6puda NosacHeHue, onucaHue

3. CyTtb 3apgaHMA

-CyTb KpeaTuBHOM 3a4a4M - KakoBO OCHOBHOE U3MEeHEeHUe B BOCNpUATUM 6peHaa Bbl XOTUTE AOCTUYL?
- O yem xo4yeT roBopuTb 6peHA? O Kakoi npobneme? Acnektax npobaemol?
- C KakMM noTpebutTenem mbl XOTUM rOBOPUTL? YTO B €ro *KM3HW, yCTaHOBKAxX AenaeT
«Temy» bpeHaa BarKHOM? YTo UX BONHYeT?
- Moyemy Halla NcTopuA UX 3anHTepecyeT?
- Moyemy OHM A0MKHbI B HEE NOBEPUTL?

3Ta 4yacTb U ecTb Balle no3nunoHunpoBaHue. Bce AOOKYMEHTbI NO NO3NUMOHNPOBAHUIO
MOXHO NPUNOKUTD.

- KakoBa ocHOBHa“A Kp€aTuBHaA 3ada4a 413 KOHKPETHOINoO MHCTPYMEHTA: Hanpumep,

- Cneuunduka 3aaaun YyMNaKoOBKa A0MKHA KOMMYHULMPOBATb BKYC, PeKAama — KBUHT3CCEeHUMIO bpeHaa nnm
(ocHOBHOM QoOKyC) byHKUMOHaNbHbIE NpeMmylLecTBa bpeHaa

- CyTb TEXHUYECKOM - Pa3paboTKy yero Bbl Aenaete? Kakoro MHCTPYMEHTa MU HocUTensa:

3a4a4u - UIMA 1 NoroTun

- YNaKOBKa WU CMCTEMA BU3yanbHOM naeHTUdUKaumMmn bpeHaa
- KpeaTUBHYIO naeto ans TB, Hapy»KHOM KamnaHWUK

- NAE0 aKTMBALMK B TOPrOBOM TOYKE UM MHTEPHETE

- CauT N T.A4.
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Mpumep CTPYKTYpbI U cogeprKaTenbHOro HanosHeHus 6puda

Paspen 6puda NoAacHeHue, onucaHue

4. O6asaTtenbHoe K -YeTKo yKa3aTb, YTO MOXHO MU Henb3s MeHATb («Dos and Donts»)
MUCMONHEHUIO areHTCTBY, YTO M3 paHee HapaboTaHHOIO HENPEMEHHO HYKHO COXPaHUTb

Hanpumep: cTMib KOMMYHUKaLMK, UBET norotmna (gp. anemeHTbl brand identity)

5. Pe3ynbratbl pabot -MNepeuncnnTe BCe, YTO Bbl OXKNAAETE MNOYYNTb, B KAKOM KOJIMYECTBE U B KAKOM
dopmaTe

Hanpumep:
He MeHee Tpex KpeaTMBHbIX HanpasB/ieHne X 2 CLLeHapumA B KaXK4A0M
X BapuaHTOB MCMONHEHMA An3aiiHa Ha npumepe Y CKIO

3Ta YacCTb MOMOTAET HEe TO/IbKO NPUHATb PaboTy, HO U areHTCTBY OLEHUTb 06bem pabor,
3Tanbl BbINONHEHMA N OLEHUTb CTOMMOCTb PaboT

6. Kputepum oueHKu - YKaxkuTe, KaKUM KpUTEPUAM A0XHbl COOTBETCTBOBATbL PE3y/bTaTbl PaboT U KaK Bbl
pe3ynbraTta 6yaeTe Ux oUueHUBaTb (Hanpumep B UccnegoBaHUN)

- Hanpumep: no pesynbraTam TECTUPOBAHUA YNAaKOBKA A0NXKHA NOAYYUT OLLEHKY NO

nokasatenam «06uwas oueHKa» U «HamepeHne KynnuTb» He meHee 65% no 5-6anbHOM
WKane

‘LPM| Very Practical Marketing 2014 Marketingm 60



Mpumep CTPYKTYpbI U cogeprKaTenbHOro HanosHeHus 6puda

Paspen 6puda NoAacHeHUe, onucaHue

7. CPOKM UCNONHEHUA U - TyT nponucbIBatoTcA 3Tanbl paboT M BpeMeHHble PamKu

nopAaoK pabor - O6bIYHO 3TO AeNaeTcsA COBMECTHO C areHTCTBOM

8. CroumocTb paboT u - CTonmocTb paboT onpeaenseTca CAOKHOCTbIO 334a4M , KOAMYECTBOM paboTbl,
6lopKeT KOTOPYH AONXKHO BbINONIHUTb areHTCTBO

- OnpenensaeTca COBMECTHO C areHTCTBOM Ha OCHOBaHWK pa3aenos CyTb 3a4aHMA U

Pesynbtathbl pabot

- Ecnun BbI OrpaHMNYeHbI 6I-O,£I,)-K€TOM, Bbl MOXXeTe USMEHUTb NN YMEHbLLLNUTb obbem

pabot

- Ecnmn 6pnd coctaBneH ana pa3paboTKM KamnaHUKU (CIMNIMHT MW HAPYXKHaA

peKnama) MHOIr4a MMEET CMbICN YKa3aTb npe,u,nonaraeMbu‘/i 6I'O,£I,)K€T.

9. MpunoxeHus - B gononHeHue K 6pndy Bbl MOXKETE NPUNOKUTL BCE LOKYMEHTbI, KOTOPbIE MOTYT
BAOXHOBWUTb areHTCTBO WA OTBETUTb Ha UX BOMPOCHI, HaNpMmep, uccaegoBaHue, Uaun

bonee AeTasibHbleé maTepuaibl NO NO3ULUNOHUPOBAHUIO.
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NPAKTUYECKOE 3AJAHMUE (2)
OueHKa YNaKoBKU HOBOIo NPOAYKTa
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Kputepuu ana skcneptHou, KaueCTBEHHOW OLUEHKU

Bce 0CHOBHble 31eMeHTbl bpeH4a XOPOLO BUAHDI
(norotun, BKyc, KaTeropus)

YnaKoBKa XOpoOLOo 3aMeTHa Ha NOJIKe, BblaeNnAaeTcA

He noxorka Ha KOHKYPEHTOB, YHUKaJ/IbHA

[NlepepaeT BKYC, anneTuTHa

[10HOCUT NO3ULMOHUPOBAHME BpeHaa U LLIEHHOCTU LieneBomn
ayauTopum

[loHOCUT 3a4aHHbIN XapakTep bpeHaa
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Mpu dpopmanbHOM KONNYECTBEHHOM TECTUPOBAHUM BCE 3TU KPUTEPUN TOXKeE

3amepAloTCcA

Hawwun kputepumn

Kak ux MO}XHO 3amepATb B Tecte

* Bce ocHOBHble afiemeHTbl bpeHAaa
XOPOLLO BUAHbI (N10rotmn, BKYC,
KaTteropus)

* XOopowo 3amMeTHa Ha NoJiKe,
BblAenAaAeTcA

* He NoxorKa Ha KOHKYPEHTOB,
YHUKa/bHa

* [lepepnaet BKYC, anneTUTHa

* [loHOoCUT NnOo3nNUMOHNpPOBaHUE U
ULEHHOCTU

* XXXX
° XXXX

* [IOHOCUT 3a4aHHbIN XapaKTep
6peHaa

YnpaxKHeHMe: CKOPOCTb HAXOXAEHUA OCHOBHbIX
3NIeMeHTOB 6peHAa Npu HECKO/IbKUX NMOKa3ax
YNaKoBKM

YnpaxKHeHMe: CKOPOCTb HAXOXAEHUA YNAKOBKU Ha
CMOJE/IMPOBAHHOM NOJIKE HapsAy C KOHKYPeHTaMu
YnpaxKHeHue: BbIbop 31eMeHTOB YNaKOBKU, KOTOpble
HPaBATCA, NPUB/EKAOT BHUMAHUE

3amep accoumaumii C KOTOPbIMU Mbl XOTUM CBA3ATb
bpeHa

o XXXX

XXXX

XXXX

XXXX

XXXX

YacTo OCHOBHbIMU KPUTEPUAMM B KOJIMYECTBEHHOM
Tecte ABNAOTCA

* Obulee Bnevatnenune (overall liking)

* HamepeHue Kynutb (purchase intent)
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noaxoabl K COS4AHNO KOMMYHUKALUN
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B npakTUYeCKOM MapKeTUHre KPYnHbIX KOMNAHUM 6bITYIOT ABa OCHOBHbIX

noaxoaa K KOMMYHUKauuu

360-degree

Bo rnase yrna 6peHa 1 ogHa npobnema,
KOTOPYIO OH 1A Bac pellaet

MPUHLUMN MaKCMMU3ALLMM KOHTAKTa Yyepes
oxBaT — bpeHA AonKeH bbITb NpeacTaBneH
BO BCEX TOYKAX KOMMYHUKALUU, OKPYHKUTb

notpeburens

KamnaHus — 370 oaHO coobuieHne, ogHu
repou n eguHoobpasHaa uKoHorpadusa
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IMC

Bo rnase yrna

bonbwana KpeatusHana Upes
(Core Creative Idea)

CoBepluali KOHTAKT TaM , TaK, TOraa Koraa Tbl
MOKelLlb
M3MEeHUTb NnoBegeHue

MpuHuMn nepecevyeHna KoHTeHTa-
KoHTaKkTta-KoHTeKcTa poxkgaert coobweHue

KamnaHuA — 3TO HECKO/IbKO POKYCHbIX
COObOLEHNIN Ha 3a4aHHYIO TEMY,
BbICKa3aHHble rofiocom 6peHaa n nostomy
y3HaBaembl
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Komnanua CRAFT — asHbi agenTt 360-degree nogxoaa
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The Economist — Henogpa)kaembiit acc IMC

bonbwan KpeamusHasa Udesa (pekoHcmpykuus): The Economist recognizes
the beauty of your complex mind and is ready to lead it in the world of
choices for success

me gets i, Not every

notimem He scaKul

d - ! IIIH'

r"--q
- —

“Ineverread _
I'he Economist.

A HUKoz20a He Yuman The
Economist
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The Economist — Henogpa)kaembiit acc IMC

bonbwan KpeamusHasa Udesa (pekoHcmpykuus): The Economist recognizes
the beauty and complexity of your mind and is ready to lead it in the world
of choices for success

Head
support. I oddepm um

= 2osio8y

(cmoum) 3a KaxO0bim 6oab6WUM
Mbicaumesnem (YMHbIM Yes108eKom)
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OcBouB uckyccrso IMC, Tbl nony4yaewb 6e3rpaHuyHoOe pasHoobpasue B guanore

CO cBOMM noTpebutenem

Cne3ali c HaKOMAHHOU
Koneu! (byKkeasnbHO
bpocali 00Ho0bpa3Hyro
pabomy)
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bolder

steps.

Ocunb
Kpymoli
noovem

Would
vou like a
wake-up

call?

BcmpaxHymeo
mebs so
spemsa?
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Bbi6bop noaxoaa ocTaeTca 3a MapKeTo10rom

KaHan: XOPEKA,
noocmaska rnoo bokan

He oymaii oOuH (00Ha 2010840
xopouwio, a 0se ay4dwe, The
Economist)
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KaHan: XOPEKA,
Table Top

IToToMy YTO 110 HHTEPHETY
He nepenarb TeIvio pyKu

A POM ez,
e % )\’\\
CO1p1c010

Hy, mym ebl camu 3Haeme...
Apomazus cbauxcaem!
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UTaK, Nna1aH BbINOJIHEH?

OcHOBHble TeMbl B pe3synbrate Bbl...

* JnemeHTbl bpeHanHra * Y3HaeTe noaxoAapl K pa3paboTke
NO3NLNOHMPOBAHUA,
* [o3NUNOHMPOBAHME.
31eMeHTOoB bpeHanHra,
KakK ero pa3spaboTtaTtb
KOMMYHUKaLUMK

* Bpudbl KaKk cTpaTeErMYECcKUmn
NHCTPYMEHT pa3paboTku
bpeHaa n NnpoaBUKEHUA

* [lonyynte NHCTPYMEHTbI,
KOTOpble MOXXHO byaeT
MCNO/Ib30BaTb B MPAKTUYECKOM

* [loaxoAabl K CO34aHUIO pabote
AnddepeHumpyoLwen

* [lonyynte maTtepuan gna
KOMMYHUKaLNn

PAa3MblLW/JIEHUN U BAOXHOBEHMUS
* [lpaKTnyeckue 3agaHuA
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IKOHOMMKA LUIMKANYHA, KPU3UCbI NPUXOAAT U
YyX0AAT, ycnewHble 6peHabl ocTatoTcA.
Kpun3nc — aTo Bceraa BO3MOMXKHOCTb YKPENUTb
H6peHa ceroaHA ANA yCnewHoro 3aBTpa

MNoTtpebutenn 6yayt opmmpoBaTb MHEHME O BalLEM
6peHae B ntobom cayyae. He ctomTt ynyckatb ntobyto
BO3MOXHOCTb aKTMBHO B/INATb Ha 3TOT npouecc. B
Kpu3nc — tem bonee

Mbl roToBbl B 3TOM NMOMOYb!

Mapua Konocosa
+7 (915) 3979120

mkolosova@vpmarketing.ru



